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Windstorm and Tornado Insurance 


By FREDERICK L. HorrMan, LL.D. 
Part VI 


published a brief review of tornadoes which provides a consid- 


S pst 1917 the United States Weather Bureau has annually 


erable amount of reasonably trustworthy information regarding 
tornado occurrence and tornado losses. In certain cases, however, it 
is often doubtful whether the storms were really tornadoes or just 
storms of exceptional violence. As has been pointed out, however, 
in previous discussions, the terms for the present purpose have been 
used in an equivalent sense. Since, however, tornadoes do most of 
the damage due to violent storms, they may be considered typical of 
the source of storm damage against which insurance protection is 
obviously of the very first importance. 

In the introductory observations of the Annual Report for 1916, 
it is pointed out that ‘‘while a well-developed tornado may be very 
disastrous the path is usually narrower and is seldom of great length.” 

Thus a number of tornadoes may occur within a given State and 
result in heavy losses to life and property, while the total area covered 
is relatively small when compared with the entire area of the State. 
For example, eight tornadoes occurred in Kansas in 1916, resulting 
in three deaths and a property loss of about one-quarter of a million 
dollars, whereas the total area covered by these storms was only 
about thirteen square miles out of an entire area of the State given 
as 82,000 miles. 

The report for 1916-17 is the first in which the tornado losses for 
the previous calendar year (1916) are summarized by States. It is 
an admirable account revealing a wealth of information which should 
be thoroughly within the understanding of the local underwriter, 
brought down, of course, from year to year to emphasize the lessons 
to be learned from local wind storm experience. The losses unfor- 
tunately are not summarized in tabular form, which would very 
much improve the practical value of the returns. Approximately there 


occurred twenty-two tornadoes during 1916, doing $2,099,500 of 


damage. It, of course, must be kept in mind that all loss estimates 
are only roughly arrived at and do not represent a strictly trustworthy 
appraisal. 

For many areas affected by windstorm damage the reports only 
indicate that considerable losses resulted, without, however, a definite 
statement of the amount involved. Of especial interest for the 
year are tornadoes in Arizona, Colorado, Idaho, northern Louisiana, 
Michigan, Minnesota, North Carolina, Utah, Washington and 
Wisconsin. The most destructive tornado of the year developed 
in Bourbon county, Kansas, but passed into Vernan county, Mo., 
doing approximately $1,000,000 worth of damage, killing nine 
persons and injuring 150. 

Aside from tornado losses during the year there were other 
windstorm losses estimated to have done $11,712,000 worth of 
damage and causing the loss of sixty-five lives. This estimate also 
unquestionably falls considerably below the true loss, since for many 
localities no correct statement of losses was furnished. 

During 1917, fifty-two tornadoes did an estimated damage of 
$14,409,000. Of exceptional interest for the year are tornadoes in 
Florida, Michigan, North Carolina, Pennsylvania, South Carolina 
and Virginia. Reference is made in the report to the effect that no 
less than twenty-nine distinct tornadoes occurred during the year in 
the State of Missouri during the months of May and June, resulting 
in eighty-three deaths and doing damage to property to the amount of 
more than a million and one-half dollars, although the estimated area 
actually affected was only 140 square miles out of a total for the 
entire state of 69,000 square miles. The statement as regards tor- 
nadoes doing property damage has reference, of course, only to 
storms for which a statement of the estimated losses is furnished. 
The actual number of tornadoes during the year was, of course, 
The estimated losses from windstorms, other than 


much larger. 
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tornadoes, for 1917 are given as $1,399,000, with, however, re- 
ports missing for a large number of areas affected by windstorm 
damage during the year. 

During 1918 there were thirty-seven tornadoes of exceptional 
violence, for which returns were made as regards property dam- 
age representing a total amount of $6,775,000. Of special im- 
portance for the year are eleven tornadoes occurring in Iowa dur- 
ing the month of May, doing property damage to the extent of 
one-half a million dollars and causing the loss of eight lives. Of 
even greater importance was a destructive tornado in Minnesota at 
Tyler, Lincoln county, on August 21, which destroyed most of 
the business part of the town, doing damage to the extent of 
$1,000,000 and causing a loss of thirty-six lives. Significant also 
was a severe storm, apparently a tornado, which occurred near West 
Bloomfield iti the northwestern part of Ontario county, New York, 
doing damage to the amount of $5,000. Of similar importance 
was a tornado in McKeen county, northwestern Pennsylvania, doing 
ddmage to the amount of $125,000, while during the month of 
November of the same year a tornado struck Riverside, a north- 
western suburb of Harrisburg, Pa., doing damage to the amount 
of $50,000. Special reference may be made to a tornado in 
Wyoming, fortunately limited in damage to only $1,500. 

Other windstorm damage during 1918 was approximately esti- 
mated at $7,502,000, important returns not having been made for 
many areas affected. 

During 1919 there were forty-one tornadoes of exceptional 
importance, doing an estimated amount of damage placed at 
$5,827,000. This estimate, however, is unquestionably consider- 
ably below the actual damage done. 

Of special importance for the year was a tornado affecting the 
northeastern part of Escambia county, Florida, and another during 
the same year in the Manatee county section of West Florida. 
There was also a tornado in Dade county, Fla., doing damage at 
Goulds, about twenty miles southwest of Miami. What seems to 
have been the first genuine tornado ever reported from New Mexico 
occurred in Lea county, but in a sparsely settled area, practically 
doing no damage. A tornado occurred in Bradford county, Pa., 


doing $30,000 worth of damage. 


Other windstorm losses are estimated to have cost approximately 
$28,167,000 of damage. The most extensive damage during the 
year was done in the State of Texas, estimated at not less than 
$21,700,000, chiefly at Corpus Christi, where the property loss 
was placed at $16,000,000 and the loss of life at 260. 

During 1918 there were thirty-seven tornadoes of exceptional 
doing a damage to the amount of $14,947,000; 
the actual amount of damage done, however, was considerably 
larger. Tornadoes of exceptional importance occurred in the 
State of Alabama, one of April 20 being referred to as having 
probably done greater damage than any storm previous in the his- 
tory of that State for a single day. 


violence, 


Affecting the northern part 
of the State, including a portion of Tennessee, the estimated dam- 
age was placed at $1,000,000, the counties of Marion and Frank- 
lin suffering most. The importance of this storm makes it seem 
advisable to include the following official records of the area af- 


fected: 

“On April 20, the other date of severe tornadoes, there were 
again two in Alabama, and the losses of life and property were 
probably greater than ever before in that State from tornadoes 


during the single day. The two storms moved almost exactly 


4 


c-e_— ; 


northeastward, in practically parallel tracks, about forty mil, | 
apart. The more northwestward storm, which was first noted jp 
or near Oktibbeha county, Miss., entered Alabama in Mario | 
county about 9 A. M. 
bert and Lawrence counties and seems to have ended near the | 
Tennessee River, northeast of Town Creek, about 11 A. M. Thy | 


It traversed Franklin and corners of Cyl. | 


in the two States it had traversed about 140 miles in about 18) _ 


minutes. In Alabama this storm caused fourteen deaths and | 
somewhat more than $1,000,000 damage, Marion and Franklin 


counties suffering most. The more southeastward storm was first 


noted in Alabama, in Fayette county, yet it was in line of a Mississippi | 
tornado, which was traced in that State to southern Lowndes county, 


not many miles from the Alabama line and about sixty-five miles 
southwest of the vicinity in Fayette county. It traversed Walker, 
Winston and Cullman counties, then apparently was well above the 
ground in Morgan county, where scarcely any harm was done, but 
having crossed the Tennessee River it did great damage in Madisoy 
county, and probably ended near the line between Madison and 
Jackson counties, about fifteen miles south of the Tennessee-Alabama 
boundary. From Neshoba county, Miss., the storm had traveled 
about 230 miles in the period of 275 minutes. ‘The fatalities from 
this storm in Alabama were about forty-six, mainly in Winston and 
Madison counties, and the property loss foots up not much less than 
$1,000,000. Of the four tornadoes which originated in Mississippi 
during the morning of April 20 the most southern did not reach the 
western edge of Alabama, while the most northern passed from 
Mississippi into Tennesee, just beyond the extreme northwestem 
corner of Alabama.” 

Of considerable importance also were the tornadoes which af- 
fected the State of Indiana during the month of March, including 
portions of Ohio. The estimated amount of damage was about 
$1,350,000. 

A very severe group of tornadoes affected Michigan and adjoin- 
ing portions of Illinois, Indiana, Ohio and Wisconsin, doing danm- 
age in the aggregate of not less than $2,000,000. 
Mississippi during the months of March and April a group of tor- 
nadoes did damage of not less than one million and a half dollars. 








In the State of | 


What appears to have been a true tornado occurred on July 23 | 


in the State of New York, in Allegany county, doing $200,000 
worth of damage. Other windstorm losses for the year 1920 were 
estimated to have done damage to the amount of $4,785,000. 


During 1921, sixty-three serious tornadoes were reported, with 
an estimated damage of $5,965,000. For many areas, however, 
no definite reports were made, so that the estimate falls considerably 
below the actual damage done. Among the more important storms 
of the year were a group of tornadoes affecting the State of Arkansas 
during the month of April, doing $1,225,000 worth of damage. 
Significant is the report of what is considered ‘“‘the only tornado in 
California for at least six years,’’ which occurred near Sacramento 


on October 26, doing $17,000 worth of damage. A tornado also 


visited Washington county, Colorado, during the month of May. A 


severe local storm, probably a tornado, was reported for Caddo 
Parish, La., which is an oil region. 
storm on March 28 in the State of New Jersey, affecting the eastem 
portion of Hunterdon county. A tornado was also reported from New 
Mexico and another from Wyoming. 

Other windstorm losses are estimated to have caused an amount 
of damage given as $12,371,000, which, however, is unquestion- 


(Continued on page 20) 





Particularly suggestive is 4 | 








Janua! 


—— 


Tue § 


journal | 
trustwort 
price for 
Four De 
eign cou! 


T 


Charles - 
Robert | 
Sholto I 

As 


Robert 
Cullen, 
Edit 


Tele, 


Insurance 


Sole S 
cf Charl 


Copyrigh 


— 


VoL. CX 


NSU 
be 
writing 
Nation 
missio1 
Fire U 
rest fo 
increas 
of fire 
there 1 
year, 
underv 
sider 
tainly 
could » 
allowai 
ordinat 
just pa 
be any 
hand t 
better, 
point, 1 
offset 
income 
too pt 
membe 
pressec 
agreerr 
cussion 
the dis: 
in son 
past ye 
at han 
will be 
years 
Writing 
In fact 
would 








Thursday 
——= : 
ty miles 
Noted jp 

n Marion : 
sof Col. 
near the | 
M. Thus 

bout 180. 
aths and 
Franklin 
was first 
Mississippj 


*S county, 
five mile | 
Walker, 
tbove the 
Jone, but 
Madison 
ison and 
Alabama 
traveled 
ties from 
ston and 
less than 
ississippi 
each the 
ed from 
hwestern 





hich af- 


ncluding 


is about 


adjoin- 
ig dan- 
State of | 
of tor- 
dollars. 
July 23 
00,000 
10 were 
0). 
d, with 
owever, 
derably 
storms 
rkansas 
amage. 
ado in 
amento 
Jo also 
ay. A 
Caddo 


e Is a 





—EE 


paste 


» New 


mount 
estion- 








January 29, 1925 


THE SPECTATOR 


Editorial 











—_—___ 


THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
‘ournal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
! ice for the United States, Canada and Mexico is 
a oar Dcollars per annum, postage prepaid; to all for- 
pio countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


H. Nicoll 
Gate Vice-President 
Robert W. Blake 

Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V. 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 
cf Charles & Edwin Layton of London, England. 
Copyright, 1925, by The Spectator Company, New York. 











VoL. CXIV 


JANUARY 29, 1925 


No. V 


NSURANCE commissioners who have 
been worried about the fire under- 
writing profits agreement between the 
National Convention of Insurance Com- 
missioners and the National Board of 
Fire Underwriters, can set themselves at 
rest for a while at least. It has become 
increasingly evident, as the statements 
of fire companies near completion, that 
there will be no such item present this 
year. Those companies which report an 
underwriting profit, if any do, may con- 
sider themselves very lucky, and cer- 
tainly none will report profits which 
could possibly approach the Convention 
allowance. It will take several extra- 
ordinary years to make up for the one 
just past, and it is doubtful if there will 
be any such. There is no evidence at 
hand to show that 1925 will prove any 
better, from the loss and expense stand- 
point, than did 1924. There may be some 
offset through an increase in premium 
income, but even this does not seem any 
too probable. Some few Convention 
members have, during the past year, ex- 
pressed a fear of the propriety of the 
agreement, and caused a renewed dis- 
cussion of it. Although nothing came of 
the discussion, it caused a wave of doubt 
in some quarters. The results of the 


past year, and the prospects of the one 
at hand, must’ make it evident that there 
will be no abnormal profits for some 
years to come, if ever, from the under- 
writing end of fire insurance business. 
In fact, further discussion of the matter 
would seem to be ridiculous. 


If the 


gentleman from South Carolina again 
takes it upon himself to become active in 
the Convention he will have to find a 
new subject for discussion. 


OLLOWING the recent National 
Conference on Street and Highway 
Safety at Washington, of which Hon. 
Herbert Hoover chairman, Mr. 
Hoover has sent out summaries of the 
proceedings at that Conference to the 
of the respective States, 
mayors, health commissioners, motor 
vehicle administrators, depart- 
ments, chambers of commerce, safety 
councils and motor clubs, urgently sug- 
gesting that voluntary committees be ap- 


was 


governors 


police 


pointed to bring into co-operation all 
available local organizations, with a view 
to furthering the action recommended by 
the Conference. This Conference re- 
port outlines legislative principles which 
are recommended for inclusion in the 
law ; administrative and regulatory prin- 
ciples covering a wide range of details 
which should be applied by responsible 
officials, and suggestions for co-operative 
efforts by various official, unofficial, com- 
mercial, educational and civic groups. It 
is gratifying to learn that measures look- 
ing to the public safety and the reduction 
of automobile accidents are being so 
energetically pushed, and it is hoped that 
a great improvement in the accident 
situation will soon be noticeable. Cas- 
ualty insurance companies are doubly in- 
terested in all projects for the elimina- 
tion of automobile accidents, for they not 
only insure the liability of motorists, but 
carry accident insurance upon both mo- 
torists and pedestrians. All who are con- 
nected with casualty insurance compa- 
nies, therefore, have the incentives of 
profitable business and public welfare to 
urge them to use every effort to promote 
greater safety on the highways. 


EW YEAR always brings with it a 
crop of ideas—good, bad and in- 
different. The insurance business, being 
no exception to the rule, received it quota, 
some of which will probably be adopted. 
Among those which will not was one 
hruited about the fire insurance world for 
the past several weeks, which proposed 
that an arbitrator be appointed to settle 
the differences between the Western 
Union and the Western Insurance Bu- 


5 


reau. It was carried to the point of 
making a suggestion of a particular man 
for the position, whereupon it imme- 
diately became evident that Union men, 
at least, wanted no such arbitration. Bu- 
reau. managers, so far as is known, ex- 
pressed no opinion either way. Separa- 
tion is rapidly becoming an accomplished 
fact in the Middle West, and it is doubt- 
ful whether one side has suffered there- 
from more seriously than the other. It 
seems likely that the agents have borne 
the brunt of the losses ; certainly in many 
cases they have been put to considerable 
and annoyance. Every 
effort possible was made through their 
organization to settle the differences 
amicably and prevent the necessity of 
separation. They, being the most affected 
parties, were the logical exponents of the 
idea of arbitration. Their failure to suc- 
ceed at it when success meant so much to 
them, makes the entertainment of any 
further attempt of doubtful value. Each 
side considers its scheme of administra- 
tion vital, and an arbitrator would find 
himself trying to solve a question quite 
as impossible as that which physics pro- 
fessors are wont to propound, namely: 
What would happen if an irresistible 
force attacked an immovable object? 


inconvenience 


LTHOUGH the fire waste in the 
United States and Canada in 1924, 
as computed by the Journal of Commerce, 
showed a decline of about $12,000,000 
from that of the preceding year, 
it is anticipated that the fire insurance 
business as a whole will show little, if any, 
underwriting profit for last year when 
the official figures are made up. The fire 
loss in December last exceeded that of 
December, 1923, by about $19,000,000, 
otherwise the year’s total, $337,529,250, 
would have been noticeably lower. The 
records of the Journal of Commerce show 
that the 1924 loss was over $300,000,000 
more than that of the year 1880, and 
more than twice that of the year of 1915. 
One encouraging feature of the situation, 
however, is that the year 1923 showed a 
decline of about $22,000,000 from the 
loss of 1922, while that for 1924 showed 
a still further decline. It is possible that 
the continuous efforts in the direction of 
fire prevention are bearing fruit, and it is 
hoped that the record for 1925 will con- 
tinue the downward trend. 
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New and Retired Old Line Legal Reserve 
Companies 
LICENSED IN 1924 

Colonial Life, High Point, N. C. 

Cosmopolitan Life Insurance 
Memphis, Tenn. 

Empire Mutual Life Insurance Company of 
the United States, Kansas City, Mo. 

Greensboro Mutual, Greensboro, N. C. 

John Mitchell Mutual Life, Hazelton, Pa. 
Organized to issue policies up to $500 on the 
lives of miners. 

Oklahoma Life, Oklahoma City, Okla. 

Massachusetts Protective Life Assurance 
Company, Worcester, Mass. 

Springfield Life Insurance Company, Spring- 
field, Ill. 
’ Service Life, Lincoln, Neb. 

State Reserve, Fort Worth, Tex. 

Union Co-operative Life Association, Wash- 
ington, D. C. 

United American Life Insurance Company, 
Macon, Ga. 

Universal Life, Memphis, Tenn. 

Victory Life, Chicago, Ill. 

Victory National, Tampa, Fla. 

Western Protective Life Insurance 
pany, Kansas City, Mo. 


Company, 


Com- 


PROJECTED—1924 

Alamo Life, San Antonio, Tex. 

American Life Insurance Company, New 
York. 

American Life Insurance Company, Kansas 
City, Mo. 

American National Reserve, Orlando, Fla. 

American Reserve Life Insurance Company, 
Omaha, Neb. 

American Union Life, Chicago, Iil. 

Anchor Life Insurance Company, 
Okla. 

Citizens Mutual Life and Casualty, Malvern, 
Ark. 

Fidelity Life, Kansas City, Kan. 

Great Western Life, Chicago, II. 

Independence Insurance Company, Rome, 
Ga. Name was changed from Phoenix Life 
on protest of Phoenix Mutual, Hartford, Conn. 

Kaskaskia Life, Shelbyville, Ill. 

Life Insurance Company of American Union, 
S.C. 

Midwest Life and Casualty, Topeka, Kan. 

Midwest Life Insurance Company of Chi- 
cago, Chicago, III. 

Mutual Interest Life, Omaha, Neb. 

Mutual Reserve Life, Topeka, Kan. 

National Temperance, Chicago, IIl. 

National Equity, Little Rock, Ark. 

Northeastern Life Insurance Company, New- 
ark Ni... J. 

Roosevelt Life, St. Paul, Minn. 

Rural Bankers Life Insurance Company, 
South Bend, Ind. 

Security Life, Tulsa, Okla. 

Texas Mutual, Dallas, Tex. 

Union National Life, Kansas City, Kan. 

Union Labor Life Insurance Company, Des 
Moines, Ia. 

Yellowstone National Life Insurance Com- 
pany, Casper, Wyo. 


Tulsa, 


CoMPANIES RETIRED IN 1924 

Court of Honor Life Association, Springfield, 
I1l.—Reinsured in Springfield Life, Springfield, 
Ill. 

Carolina Mutual Life, Raleigh, N. C—Re- 
insured in Jefferson Standard, Greensboro, 
Na. 

Century Life, Indianapolis, Ind.—Reinsured 
by Peoples Life Insurance Company, Frank- 
fort, Ind. 

Elgin Life, Elgin, I1l—Merged with Ameri- 
can Bankers of Chicago. 

Equity Life, Great Falls, Mont—Merged 
with Nevada State, Portland, Ore. 

First National Life, Pierre, S. D.—Merged 
with Continental Life, Mo. 


Fort Worth Life, Fort Worth, Tex.—Merge; 
with Southern Union Life, Waco, Tex, 

Great Northern Life Insurance Company 
Grand Forks, N. D.—Merged with Occidents 
Life, California. 

Great State Life Insurance Company, Wig, 
ita, Kan.—Merged with Royal Union Life, Des 
Moines. 

Liberty National Insurance Company 
Merged with the Mountain States Life Ing. 
ance Company. 

Lincoln Life Company, Lincoln, Neb.—Re. | 
insured in the Midwest Life, Lincoln, Neb, 

Maryland Assurance, Baltimore, Mg_— 
Merged with the Eureka Life, and name | 
changed to Eureka-Maryland Assurance (Coy. | 
poration. 
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Life Insurance Agent 


The term “life insurance agent” 
may describe your occupation in the 
city or town directory, but to the 
people you have served your are in 
a sense the caretaker of their life 
insurance estates—a benefactor who 
is constantly endeavoring to show his 
brother the path of duty. 


Your own‘ pocket is forgotten but 
through your devotion to the inter- 
ests of the policyholders of your com- 
pany have come reputation, remuner- 
ation and success. You have enlisted 
to lessen sorrow and discomfort. 
Your field of opportunities is un- 
limited and your profession ranks 
with the highest in the world. 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


The Prudential 
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COLUMBUS MUTUAL PROMOTIONS 
D. E. Ball Made Vice-President and 

Secretary—Carl Micheltree Made 
Actuary 
At. the meeting of the Columbus 

Mutual Life Insurance Company, Columbus, 

Ohio, some well deserved promotions were made 

Ball, who held the 


annual 


among the officers. D. E. 


position of secretary and actuary for twelve 
vears, was elected vice-president and secretary 
s. A. Hoskins was made vice-president and 


treasurer, and Carl Mitcheltree was given the 
All 
of these men have been with the company many 
years and have had an active part in bringing 
about its remarkable progress to the outstanding 


title of actuary and assistant secretary. 


position it now occupies. 
Cc. W. who organized the com- 
pany and has been president ever since, was 
re-elected, as were also: Dr. W. B. Carpenter, 
vice-president and medical director; 
Stout, counsel, and ID. W. 


Brandon, 


Lewis 
Beoddy, assistant 
treasurer. Louis F. Kiesewetter, vice-president 
of the Bank of New York and Trust Company, 
of New York city, was elected a director to {ill 
the vacancy created by the death of his father. 
Emil Kiesewetter. The re-elected directors 
were: C. W. Brandon, Wm. Hoover, I. A. 
Reeder and Dr. E. W. Schueller of Columbus, 
Noah G. Spangler of Circleville and A. Sey- 
mour Thomas of Mt. Sterling. 

The Columbus Mutual will 
of insurance on a single life. 
two millions of insurance in 


write $100,000 
It has seventy- 
force, assets of 
$6,627,700.33 and a surplus of over $1,000,000 
above the reserve and all other liabilities as an 
added protection to policyholders. 

Appointment of James H. Mahan 

James H. Mahan, at one time connected with 
the New York Life Insurance Company and 
later with the Pennsylvania Insurance Depart- 
ment, was appointed, recently, to the position 
of supreme secretary of the Ancient Order of 
Gleaners of Michigan. This position has re- 
mained vacant for some time, due to the death 
of a member of the organization and there was 
a great deal of indecision as to who should be 
chosen that qualified sufficiently in insurance 
experience and business administration. 

Mr. Mahan spent a number of years suc- 
cessfully managing the Montana branch of the 
New York Life and later the Western Penn- 
‘ylvania branch in Pittsburgh. In 1903 he re- 
signed his position with the company and ac- 
cepted an offer as secretary of the Pittsburgh 
Life and Trust Company, with which organ- 
vation he remained thirteen years. Later he 
hecame connected with the Pennsylvania In- 
surance Department and it was in this position 
that he became convinced of the 
raternal insurance and the many 
derived from it. 


excellence of 
henefits to be 
. He is an able executive and 
‘certain to be successful in his new office. 


Atlantic Life Appointment 
oe VA., January 27.—The Atlantic 
has elected Dr. Cullen Pitt assistant medi- 
ne director. Dr. Pitt served as chief examiner 
0 Richmond for several years. 


CHARLES JEROME EDWARDS 


Brooklyn Manager of Equitable Life 
Dies Suddenly 


WAS PROMINENT CITIZEN AND 
EXECUTIVE 


Former President of National Association 
of Life Underwriters Gave Inspiring 
Example to Agents 
Charles Jerome Edwards, metropolitan dis- 
trict manager for the Equitable Life Assurance 
Society at Brooklyn, N. Y., and prominent citi- 
zen and club member, died suddenly in that city 
last Saturday. The end came as the result of 
a cerebral hemorrhage at a time when he was 
in his fifty-ninth year and at the height of his 
commercial and social achievements. He had 
heen a victim of high blood pressure for some 


months and was on the eve of a trip to Battle 





CHARLES JEROME Epwarps 


Creek, Mich., for a needed rest when the stroke 
occurred. He is survived by his wife, Mrs. 
Edith Wendell Edwards. 

The funeral services were held at the Holy 
Trinity Episcopal Church, Clinton and Mon- 
tague streets, Brooklyn, last Tuesday after- 
noon. 

Mr. Edwards 


examples of a successful life insurance agent 


was one of the greatest 


in this country. An active participant in all 
social and civic enterprises, he was widely 
known as a splendid executive and business 
operator, and was reputed to have numbered 
his friends by the thousands. 
traveled extensively both in the United States 
and in foreign lands, his opinion on national 
affairs was sought by many and this circum- 
stance, together with his gift for oratory, made 


him a forceful and eloquent speaker at ban- 


As one who had 


quets, public meetings and similar events 
where the leading citizens of Brooklyn were 
gathered. 


The key to Mr. [:dwards’ success was per- 


7 


sonality backed by a willingness to give his 
time and energy for the benefit of others. He 
Was a constant exponent of the proved theory 
that a life insurance company’s reputation and 
progress depend upon the character of its 
agents. Believing that an agent’s responsibility 
lay within himself, Mr. Edwards played a fore- 
most part in all community enterprises and 
devoted himself without stint to all measures 
designed for the betterment of civic welfare in 
So much was this the case, that 
acquaintances thought not of the insurance 
company he represented, but of the man him- 
self, and looked to him for advice and coun- 
sel with respect to their life insurance require- 


his city. 


ments. 

The story of Mr. Edwards’ career is a his- 
tory of ideals attained and purposes rigidly 
adhered to and justly accomplished. Born in 
1866 in Wayne county, N. Y., and with but few 
academic advantages in early life, he won a 
place at the head of many business and social 
organizations and came to be known and recog- 
nized as a desirable club member, an able 
executive, a sportsman of prowess, and an ob- 
servant traveler and gifted speaker. He took 
a keen interest in politics and supported the 
Democratic party in city, State and national 
campaigns. In 1895 he was chosen Commis- 
sioner of Elections and served in that capacity 
for three years. To overcome the lack of 
pedagogic instruction, Mr. Edwards studied a 
great deal and was widely read, particularly on 
the subject of history, a quest which took him 
into many foreign countries and capitals. Only 
last May, when he returned from an extensive 
tour of Europe, his associates in the Charles 
Jerome Edwards Agency gave him an ovation 
and arranged a dinner party at the Brooklyn 
Club in his honor. 

Always seeking to further the interests of 
life insurance agents, Mr. Edwards lent him- 
self wholeheartedly to educational efforts hav- 
ing this end in view, and was at one time presi- 
dent of the Life Underwriters Association of 
New York, as well as serving two terms as 
president of the National Association of Life 
Underwriters. His administrations were dis- 
tinguished by several reforms which aided in 
lifting the selling of life insurance policies to 
the dignity of a profession, and in organizing 
life insurance agents all over the country into 

After his retirement from 
office in these groups, Mr. Edwards took an 
active position on life underwriters’ 
committees and especially on the publications 
committee of the National Association, where 
his suggestions and labors were of high value 
to all agents. 

In the role of executive, Mr. 
Edwards served as district manager of the 
Equitable Life Assurance Society; director of 
the City of 
trustee of 


a virile association. 


several 


business 


New York Insurance Company; 
the Roosevelt Savings Bank, and 
president of the General Agency Association 
of the Equitable Life. In addition to these 
posts, he was vice-president and a director of 
the Manhattan Bridge Three-Cent Line and a 
director of the New York Plate Glass Insur- 


(Continued on page 11) 
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GENERAL AGENCY RESULTS 
General Gains Made in 1924 by Prominent 
Agencies 

Further reports from general agents indicate 
very satisfactory increases in new business in 
1924, as shown below: 

E. H. Elstock Gregory, San Francisco, Cal. 
(ZEtna Life, Hartford, Conn.)—1924, $7,893,- 
250; 1923, $6,071,133; 1922, $4,903,601; 1921, 
$4,360,503; 1920, $6,052,018. 

Elie Glass, Hartford, Conn. (United Life and 
Accident, New Hampshire)—1924, $2,360,795 ; 
1923, $1,900,795. 

Bart Jenniches, Flint, Mich.—(United Life 
and Accident, New Hampshire)—1924, $2,313,- 
500; 1923, $1,887,000. 

S. J. ‘Rosenblatt, Chicago, Ill. (State Life, 
Indianapolis )—1924, $2,565,000; 1923, $2,200,- 
000; 1922, $1,750,000; 1921, $1,500,000; 1920, 
$1,255,000. 

R. M. Waldron, Washington, D. C. (Bank- 
ers Life, Des Moines, Ia.)—1924, $1,200,000; 
1923, $1,850,000; 1922, $1,043,750; 1921, $1,- 
126,500; 1920, $1,677,072. 

I. J. Johnson, Phoenix, Ariz. (New York 
Life Insurance Company, New York)—$4,268,- 
000. 

J. W. Day, Portland, Ore. (New York Life 
Insurance Company, New York)—Over $8,- 
100,000. 

Thomas M. Searles, Memphis, Tenn. (/£tna 
Life, Hartford, Conn.)—1924, $3,750,000; 
1923, $2,922,000; 1922, $1,500,000; 1921, $1,650,- 
000; 1920, $981,000. 

Lawrence Priddy, New York (New York 
Life Insurance Co.)—1924, $14,007,584; 1923, 
$12,810,571. Total paid business of New York 
Life in New York city, 1924, $155,951,566. 

Vail & Eldredge, Los Angeles, Cal. (Provi- 
dent Mutual Life, Philadelphia )—1924, $5,622,- 
000; 1923, $4,405,888; 1922, $4,120,505; 1921, 
$3,791,855; 1920, $3,496,940. 

Reau E. Folk, Nashville, Tenn. (quitable 
Life, New York)—1924, $6,017,272; 1923, $5,- 
234,239; 1922, $5,379,040; 1921, $4,550,354; 1920, 
$5,328,745. 

O. B. Haller, Toledo, O. (Iquitable Life, 
New York)—1924, $4,198,836; 1923, $3,051,397; 
1922, $2,438,736; t921, $2,497,026; 1920, $3,- 
544,133. 

Danford M. Baker, Jr., Los Angeles, Cal. 
(Pacific Mutual Life, Los Angeles, Cal.)— 
1924, $5,711,000. 


Engelsman & Goldstandt, Oklahoma City, 
Okla. (Equitable Life, New York)—1924, $6,- 
300,299; 1923, $6,250,403; 1922, $4,845,213; 1921, 
$4,822,654; 1920, $6,082,944. 

O. D. Douglas, San Antonio, Cal. (Lincoln 
National Life, Fort Wayne, Ind.)—1924, $6,- 


292,000; 1923, $5,702,000; 1922, $4,846,000; 
1921, $3,750,000. 
FE. Guy Owens, Oklahoma City, Okla. 


(Mutual Life, New York)—New business, full 
annual premiums paid (excluding some term), 
$5,229,672; business on which initial premiums 
were paid, $6,155,353. 


Most Successful Year of Massachusetts 
Mutual Life 

The year just closed was the best one in 
the history of the Massachusetts Mutual Life 
of Springfield, Mass. Its new insurance deliv- 
ered was $189,283,765, of which about two- 
thirds was added to its insurance in force, 
which latter now amounts to $1,151,487,971. 
During the year the claims paid aggregated $7,- 
792,787, the actual mortality having been but 
50 per cent of that expected. Dividends to 
policyholders aggregated $6,633,989, and the 
present dividend schedule will be maintained 
during the dividend year beginning June 1, 
next. The assets increased $21,850,613, hav- 
ing amounted to $204,464,412 on December 
31, 1924, while the surplus increased over $2,- 
500,000, and now amounts to $11,887,327. 
penses were low, and the average interest 
earned on invested assets was 5.53 per cent. 
The premium income last year was $35,622,523, 
while the payments to policyholders, including 
those under supplementary contracts, exceeded 
$21,500,000. President W. W. McClench and 
the company’s able staff of officers and agents 
are to be congratulated upon the handsome re- 
sults achieved last year. 


Ex- 


J. C. HIGDON ELECTED ACTUARY 
Business Mens Assurance Opens Branch in 
Springfield, Ill. 

W. T. Grant, president of the Business 
Mens Assurance Company, Kansas City, Mo., 
has announced the election of J. C. Higdon as 
actuary of the company to succeed J. E. Hig- 
don, resigned. Carl S. Davis was elected 
assistant secretary to fill the place vacated by 
Mr. Higdon’s promotion. All other officers 

were re-elected at the annual meeting. 


Thursday 


Se 
as 
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Announcement is also made of the Opening 


of a branch office in Springfield, Ill, under the 
supervision of L. Herbert Harris, who has 
been in charge of the company’s business jp 
that State for nearly a year. He will be 
assisted in opening the office by Mrs, M, V, 


Hull, who also assisted last year in the Open. | 


ing of a similar office in Salt Lake City, 


FE. W. Welton and C. B. Adams of Jack. | 


son, Tenn., have been given charge of the com. 
pany’s affairs in that State. In due time it js 
expected that a branch office will be opened 
that or some other suitable point. 


DENIES TWISTING 
Floyd McKennon of Guarantee Fund Life 
Charged With Practice 
Thomas W. Blackburn, secretary and coyp. 
sel of the American Life Convention, recently 
filed with the Guarantee Fund Life, Omaha 


charges that its State agent for Oregon, Floyd | 


McKennon, was guilty of twisting.  Thes 
charges were made by Howard J. Brace, assist. 


; 
| 
| 





ant agency manager of the Idaho State Life, 
Boise, Idaho, and are vigorously denied by Mr, | 
McKennon and by J. W. Hughes, vice-presi- | 
dent of the Guarantee Fund. Mr. Hughes at | 
once replied to Mr. Blackburn, saying that he 
appreciated the latter’s fairness and expressing 
a desire to co-operate in the investigation of 
the charges. 

After further investigation Mr. Hughes has 
stated that the charges were not sustained and | 
that the trouble developed from a series of 
agency meetings held by Mr. McKennon, zt 
which the relative merits of various insurance | 
policies were discussed. He states that the 
Guarantee Fund Life deplores twisting. 








Phoenix Mutual’s National Advertising 
Campaign for 1925 


The Pheenix Mutual Life of Hartford has | 
sent out a sheet announcing its advertising 
campaign for 1925, in which it utilizes The 
Saturday Evening Post, The Literary Digest, | 
and The American Magazine. Letters from| 
the public and from the company’s agents are 
reproduced, how interest has bee 
awakened among readers of the company’s at: 
vertisments heretofore published, with busines 
resulting therefrom. 


showing 











BUSINESS OPPORTUNITY 





— 





income. 








A Chicago General Agency of one of the largest though most ccnservative Life 
Insurance Companies, desires the services of a man of energy and sales ability who has 
built up a personal acquaintance among business and professional men. 
equipped to give him a thorough education in life insurance and an insight into the most 
proficient selling methods—Unusual opportunity for the right man to build up a large 


a 


The agency is 





Address Chicago, care THE SPECTATOR. 
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F, H. RHODES ELECTED 
Becomes President of Berkshire Life 


BRILLIANT CAREER REWARDED 
New Chief Executive Has Been With Com- 
pany for Thirty-Two Years—Had 
Won Leadership As Personal 
Producer 
Frederic H. Rhodes, vice-president of the 
Berkshire Life Insurance Company, Pittsfield, 
Mass., was elected president of that organiza- 
tion at the annual meeting of the board of 
directors which was held in the home office last 
week. Mr. Winthrop M. 
Crane, who retires from the presidency, but 


Rhodes succeeds 
who will retain an active interest in the affairs 
of the company by reason of his post on the 
directorate. 

The career of 
Berkshire Life is a history of 


the 
devotion to the 


the new president of 


aims of a single organization, for Mr. Rhodes 





F. H. Ruopes 


has been connected wth the Pittsfield company 
all during his thirty-two years in the business 
Born in Moravia, Lawrence 
county, Pa., on July 14, 1878, he joined the 
ofice of English & Furey, general agents for 
the Berkshire Life at 
ber, 1892. 


of life insurance. 


Pittsburgh, in Decem- 
His rise from office boy to office 
manager there was accomplished by the per- 
sistent and faithful all 
entrusted to him and by the possession of a 


discharge of duties 
likable personality that won the confidence of 
his superiors. brilliant 
director in Pittsburgh, and while holding the 
position of 
New York city and, on November 1, 1910, was 
appointed general agent for the Berkshire Life 


Becoming a agency 


office manager, he was called to 


in that territory. The signal success which has 
marked all his undertakings did not desert him 
m the new capacity, and within a short period 
his ability and energy had won widesprea:l 
recognition and he had become the company’s 
largest personal producer, 

The attention of the home office executives 
had followed the work done by Mr. Rhodes 
and, in August, 1923, his election to the posi- 
tion of vice-president of the Berkshire Life 


Leaving New York, he took 
up his duties as a company official on October 
1 of that year and has since exerted his efforts 
on behalf of the management and development 
of the agency department. His promotion to 
the presidency of the Berkshire Life is a 
merited tribute to his achievements and to his 
life-long devotion to the company’s aims. The 
agents of the Berkshire Life have pledged him 
their loyalty and the co-operation of the new 
administration and the field forces is assured. 


Was announced. 


TO SPEAK AT PRUDENTIAL BANQUET 


Director of U. S. Budget Will Talk on 
Governmental Economy 


General Herbert M. Lord, director of the 
United States Bureau of the Budget, will de- 
liver the principal address this evening at the 
biennial conference banquet of the Prudential 
Insurance Company, at the Waldorf-Astoria 
Hotel, New York city. 

Though his organization is busily engaged on 
the federal expenditure estimates for 1926, 
General Lord wrote Edward D. Duffield, 
president of the Prudential, that he would find 
time to adress the assemblage of life insurance 
He addéd that he 
reach New York city Thursday 


specialists. expected to 


evening, just 
in time to attend the banquet. 

His address is expected to cover in many 
respects the achievements of the budget bureau 
governmental since its 
1921. 

The conference is being held, having been 
postponed one day on account of the death of 
Vice-President Fred W. Tasney. 


in reducing expenses 


establishment in 


Fine Gains of the Reliance Life 
An inspection of the statement of the Re- 
liance Life Insurance Company of Pittsburgh, 
1924, 
as compared with the previous year’s state- 


Pa., for the year ending December 31, 
ment, shows that its assets advanced over $5,- 
000,000, its insurance in force increased about 
$30,000,000, and its premium income increased 
$1,300,000. New last year 
amounted to about $62,000,000. The policy re- 
serves increased over $4,500,000, now amount- 
ing to $27,623,219. The company’s resources, 
on December 31, 1924, aggregated $31,317,147, 
and its surplus to policyholders was $2,598,056— 
an increase of about $400,000—including $1,- 
000,000 capital, $641,606 of apportioned divi- 
dends and $956,450 of unapportioned funds. The 
life insurance in force on December 31, 1924, 
was $285,284,904, and in addition to this there 
was accident insurance in force to the amount 
of $134,056,877, and health insurance (weekly 
indemnity) to the amount of $408,908. 
dent James H. Reed, Vice-President and Secre- 
H. G. Scott 
should feel gratified at the company’s ability 
strong a 
the continuance of its 


about business 


Presi- 


tary and their associate officers 


to present so statement, which evi- 


dences fine record of 


consistent progress. 
—The first five producers in 1924 for the Franklin 


Life of Springfield, Ill., were: W. R. Wolfe, Simon 
Selinger, E. H. Redlich, F. T. Kuhl and M. C. Mobley. 
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F. W. TASNEY OF PRUDEN= 
TIAL DIES 


Worked His Way from Agent to 
Vice-President 


FUNERAL WAS HELD WEDNESDAY 


Business Congress Was Post- 
poned Until To-day 


Biennial 


Fred W. Tasney, a vice-president of the 
Prudential Insurance Company of America of 
Newark, and a man who worked his way to 
that position from an industrial agentship, 
died last Sunday in his East Orange residence 
after a brief attack of pneumonia. A short, 
concise service, to which were admitted only 
relatives and his nearest friends, was held at 
the home of his son, Frederic C. Tasney, at 
278 Union Belleville, New Jersey, 
Wednesday morning. Immediately following 
the short but impressive ceremony, the funeral 
took place. Due to the wishes of the large 
number of Mr. Tasney’s friends in the Pru- 
dential organization to attend the last rites, 
the biennial business scheduled to 
take place on Wednesday, was postponed until 
today. 

Out of respect and in memory of their loss, 
Mr. Tasney’s colleague executives gathered on 
Monday morning of this week, shortly after 
they news of the demise, and 
memorialized him in a resolution in which 
high tribute was paid to his many fine qualities. 


avenue, 


congress, 


received 


Mr. Tasney dated his inception in the 
Prudential back to March 28, 1887, in the 
office of industrial agent. Such was the 


quality of the man that in October of the same 
year, just months later, he made 
assistant superintendent of the Paterson, New 
the time of his first 
meteoric: in .1893, 
then, two years later, in 1895, 
superintendent of agencies. Nineteen hundred 
came and saw his appointment to manager, and 
thirteen years later the position of supervisor 
fell within his grasp. Two yéars more and 
his ability was further recognized by his elec- 
to fill the then vacant title of assistant 
In 1918 his peak came when he 


six was 


Jersey. office. From 


promotion his rises were 


superintendent ; 


tion 
secretary. 
was named third vice-president of the com- 
pany in charge of the group department. 





Great Southern Life’s Advances 

Excellent progress was made last year by 
the Great Southern Life Insurance Company 
of Houston, Texas, which has thus maintained 
its record of increasing strength and useful- 
ness. Its assets grew to the extent of nearly 
$1,600,000, having amounted on December 31, 
1924, to $15,730,520, while its insurance in 
force was augmented by over $16,000,000, and 
now amounts to $132,045,179. The legal 
reserve for the protection of policyholders is 
$13,882,189, and the surplus to policyholders, 
$1,476,770. The Great Southern Life, of 
which E. P. Greenwood is president, is now 
operating in Texas, Louisiana, Arkansas, Mis- 
sissippi, Oklahoma, Missouri and New Mexico, 
and is in position to make attractive home 
office contracts with fieldmen. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








C. G. TAYLOR FETED 
Honored by Numerous Organizations on 
Eve of Departure for New York 

RicHMOND, Va., January 26.—Charles G. 
Taylor, who retires as vice-president and act- 
uary of the Atlantic Life of Richmond, to be- 
come assistant manager and actuary of the 
Association of Life Insurance Presidents this 
week, was feted in a series of luncheons and 
dinners before leaving for New York. 

Last Thursday night, A. O. Swink, manager 
of the Virginia Agency of the Atlantic, ten- 
dered Mr. Taylor a dinner at the Common- 
wealth Club. 
guests. At this time, Mr. Taylor was pre- 
sented with a Swiss watch, the gift of the gen- 
eral agents of the company, and members of 
the Swink Agency. 

The Richmond Life Underwriters 
tion held a luncheon in Mr. Taylor’s honor the 
following day. T. Garnett Tabb, representing 
the Travelers, presided. Mr. Tabb was chair- 
man of the special committee in charge of the 
Speakers were: Hon. Joseph But- 
Commissioner of Insurance; Edmund 
president of the Atlantic Life: 
R. B. Pegram, assistant secretary of the Life 


Mr. Swink’s agency force were 


Associa- 


luncheon. 
ton, 
Strudwick, Sr., 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a comhina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 
Life Insurance Company 
Springheld, Massachusetts 


Incorporated 1851 











Insurance Company of Virginia, and E. Mul 
Crutchfield, Virginia manager of the Equi- 
table Life of the U. S. A. Mr. Pegram also 
represented the presidents’ association in which 
the Life Insurance Company of Virginia holds 
membership, while Mr. Crutchfield spoke on 
behalf of the Richmond Association. Mr. 
Taylor has been a member of the Association 
almost throughout his seventeen years’ service 
with the Atlantic Life. He has been active 
in legislative matters, a fact touched upon by 
several of the speakers. All of them spoke 
highly of his ability as a life insurance execu- 
tive, and his integrity as a man and a business 
official. 

Mr. Taylor responded at the conclusion of 
the addresses. He expressed sincere regret at 
leaving ‘Richmond, in which city he has spent 
almost his entire life. He characterized his 
associations with the fraternity there as having 
been exceedingly pleasant. He paid an elo- 
quent tribute of appreciation to Colonel But- 
ton, to whom he ascribed a large measure of 
his success. Colonel Button took Mr. Taylor 
into the Virginia Insurance Department when 
the department was in its infancy, and when 
its annual revenue, representing the statutory 
provision of one-tenth of one per cent, of the 
premiums on Virginia business hardly amounted 
to ten thousand dollars. 

A. P. Wilmer, of the Life Insurance Com- 
pany of Virginia, also a member of the special 
committee, presented Mr. Taylor with a parch- 
ment, bearing resolutions of regret passed by 
the Richmond Association. 

On Friday night, Mr. Taylor 
honored at a dinner at the Commonwealth Club, 
at which the officers of the Atlantic Life were 
On this occasion, Mr. Taylor was pre- 
sented with a handsome chest of silver, the 
vift of the company. 

During the past year, Mr. Taylor has served 
the Richmond Rotary Club as vice-president. 
The Rotarians gave him a silver knife and 


was again 


hosts. 


a silver pencil. 

The Hermitage Country Club, of which he 
has also been president, made him a member 
for life last week, while the board of directors 
of the Y. M. C. A., on which Mr. Taylor has 
served for many years, passed resolutions ex- 
pressing regret at his departure from Rich- 
mond. 
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BUSINESS OF 1924 


Life Companies Make Satisfactory Stat. 
ments Covering Last Year’s Operations 


Herewith are presented further data from 
the early statements of life insurance compa- 
nies for the year ending December 31, 1924: 

Afro-American, Jacksonville, Fla—New jp. 
surance paid for, 1924, $4,400,356; insurance jn 
force, December 31, 1924, $5,754,532: assets 


$314,657; surplus to policyholders, $165,971. | 
total income, 1924, $684,231; total disburse. | 


ments, $613,475. 
Atlas Life, Tulsa, Okla—New _ insurance 


paid for, 1924, $6,619,982; insurance in force | 


December 31, 1924, $17,573,450: assets, $1,201, 
755;. surplus to policyholders $533,242; total 
income, 1924, $612,567; total disbursements 
$421,430. 

American Central Life, Indianapolis.—Ney 
insurance paid for, 1924 (including increase 
and revivals), $43,033,836; insurance in force 
December 31, 1924, $151,270,438; assets, $11- 
467,328; unassigned funds and capital, $48. 
820; total income, 1924, $3,682,229; total dis. 
bursements, $2,665,850. 

Bankers Life, Des Moines, Ia.—Assets, De. 
cember 31, 1924, $71,648,639; unassigned funds, 
$2,363,748; total income, $25,085,383; total dis. 
bursements, $17,863,782; insurance written, re. 
stored and increased, $134,242,954; insurance 
in force, December 31, 1924, $768,732,413; ac- 
tual mortality, 61.8 per cent of expected. 


Bankers National Life, Denver, Colo.—New | 


insurance paid for, 1924, $2,167,225, insurance 
in force, December 31, 1924, $3,362,725; assets, 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 
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$240,615 : surplus to policyholders, $116,118; 
total income, 1924, $182,503; total disburse- 
ments, $108,847. 

Business Men’s Assurance, Kansas City, Mo. 
_New insurance paid for, 1924, $11,911,566; 
insurance in force, December 31, 1924, SI5,- 
812,500; total income, 1924, $3,551,801; total 
disbursements, $3,112,033. 

California State Life, Sacramento—New busi- 
ness completed, 1924, $15,031,904: 1923, $12,- 
368,601; insurance outstanding December 31, 
1924, $50.275,020: December 31, 1923, $52,441,- 
082. 

Central Life, Des Moines, Ta.—Paid insur- 
ance written, 1924 (including additions and 
revivals), $33,578,337; insurance in force, De- 
cember 31, 1924, $138,624,471; assets, $18,328,- 
251; surplus to policyholders, $2,116,906: total 
income, 1924, $5,656,344; total disbursements, 
$3,468,545. 

Dakota Life, Watertown, S. D.—New insur- 
ance paid for, 1924, $5,076,000; insurance in 
force, December 31, 1924, $24,671,000; assets, 
$3,734,086; surplus to policyholders, $645,714: 
total income, 1924, $916,822; total 
ments, $456,446. 

Equity Life, Omaha——New insurance paid 
for, 1924, $1,418,800; insurance in force, De- 
cember 31, 1924, $4,705,300; assets, $331,873; 
surplus to policyholders, $177,477: total 
come, 1924, $167,211; total disbursements, $84.- 


disburse- 


in- 


716. 

Eureka-Maryland, Baltimore—Insurance in 
force, December 31, 1924, $39,248,900 (includ- 
ing $15,032,384 from Maryland Assurance Cor- 
poration), increase $17,547,555. 

Franklin Life, Springfield—New insurance 
paid for, 1924, $33,710,891; insurance in force, 
December 31, 1924, $160,095,205; assets, $17,- 
654,891; surplus to policyholders, $1,000,472: 
total income, 1924, $5,743,520; total disburse- 
ments, $4,410,100. 

George Washington Life, Charleston, W. 
Va—New insurance paid for, 1924, $4.734.066: 
insurance in force, December 31, 1924, $23,343,- 
845; assets, $3,633,401: capital and surplus, 
$300,000. 

Guaranty Life, Davenport, Ia—New insur- 
ance paid for, 1924, $7,630,960; insurance in 
force, December 31, 1924, $30,158,877; assets, 
$2,838,782; surplus to policyholders, $176,016: 
total income, 1924, $1,016,262: total disburse- 
ments, $600,801. 

Guardian Life, New York.—New insurance 
paid for, 1924, $45,251,784; 1923, $43,772,680 ; 
msurance in force, December 31, 1924, $250,- 
180,505: 1923, $228,470, 842. 

Imperial Life, Asheville—New  insuranc2 
paid for, 1924, $5,203,412: insurance in force, 
December 31, 1924, $7,078,903: assets, $362,- 
027; surplus to policyholders, $150,414: total 
Meome, 1024, $641,135; total disbursements, 
$369,850. . 
_ Lincoln Liberty Life, Lincoln, Neb.—New 
msurance paid for, 1924, $3,447,554; insurance 
in force, December 31, 1924, $11,260,216; assets, 
$700,621; surplus to policyholders, $201,884; 
total income, 1924, $300,153; total disburse- 
ments, $228,034. 

Lincoln National Life, Ft. Wayne.—New in- 


surance paid for, 1924, $112,170,122; insurance 
in force, December 31, 1924, $345,176,332; as- 
sets, $24,602,446; surplus to policyholders, $1,- 
988,848; total income, 1924, $10,830,919; total 
disbursements, $6,585,897. 

Louisiana State Life, Shreveport—New in- 
surance paid for, 1924, $3,467,421; insurance 
in force, December 31, 1924, $13,887,551; as- 
sets, $1,391,950; surplus to policyholders, $375,- 
000; total income, 1924, $399,609; total dis- 
bursements, $197,820. 

Manhattan Mutual Life, Manhattan, Kan.— 
New insurance paid for, 1924, $1,708,500; in- 
surance in force, December 31, 1924, $4,799,- 
588; assets, $135,238: surplus to policyholders, 
$15,892; total income, 1924, $116,051; total dis- 
bursements, $76,483. 


The Ontario Equitable Life and Accident 
Insurance Company 

In presenting its fifth annual statement, the 
located at Waterloo, 
shows handsome increases made last year in 
important items of its statement. It closed the 
year 1924 with insurance in force amounting to 
$26,092,314, a gain of over $1,250,000. The 
year’s operations resulted in increase in 
policy reserves of over $330,000, the assets hav- 
ing likewise increased by the sum of over 
$608,000. On December 31, 1924, the company 
had assets of $2,039,688, with a capital and sur- 
plus of $404,540, above the policy reserves of 
$1,379,915 and other liabilities. S.C. Tweed, 
who is president of this enterprising company, 
is also president of The Reinsurance Company 
of Canada. 


above-named company, 


an 


Pacific Mutual Life Has Very Favorable 
Year 

Among the outstanding results of the opera- 
tions of the Pacific Mutual Life of Los An- 
geles, Cal., during 1924, are the high rate of 
interest earned on its and its 
very low rate of actual mortality in relation 
to that expected. interest 
earned was 6.73 per cent, which is exceptionally 
high, while the mortality requirements were 
but 43.3 per cent of those expected. 

Among the gains made in important items 
last year were the following: In life insurance 
in force, $38,274,566: in accident premium in- 
come, $161,19§; in cash income, $2,272,916; in 
assets, $10,085,587; in reserves, $8,280,790; in 
surplus, $1,610,201. 

Last year the new life insurance paid for 
aggregated $87,240,477, and the company closed 
the year with life insurance in force amounting 
to $537,314,727. Its assets at the close of the 
year amounted to $91,908,853, and its surplus, 
assigned and unassigned, exclusive of $1,500,- 
000 capital, was $8,926,380. 
this strong and popular company has paid pol- 
icyholders $106,159,196. Among the larger 
items of resources are loans on real estate, $38- 
803,453; on collateral, $5,262,420, and on poli- 
cies, $14,826,129. The company owns real 
estate, including its home office building, valued 
at $7,174,984, and has a cash balance of $1,9235,- 


invested assets 


The average rate of 


Since organization 


Es 


682, as well as other items. Its policy reserve 
was $78,106,513. 

President George I. Cochran and his asso- 
ciate officers are to be congratulated upon the 
success which has rewarded their efforts on 


behalf of the company during the past year. 





The Reinsurance Company of Canada 

The Reinsurance Company of Canada, 
Waterloo, in its third annual statement is able 
to show consistent gains in income, assets, sur- 
plus and insurace in force over corresponding 
items in the previous year. After paying the 
half-yearly dividend in June, 1924, and making 
provision for the dividend payed on January 
15, 1925, the surplus showed an increase of 
about $8000. As of December 31, 1924, the 
company’s statement exhibits assets of $293,- 
058, with a capital and surplus of $241,263. It 
then had $3,258,882 of insurance in force. The 
company, of which S. C. Tweed is president 
and managing director, had an exceptionally 
favorable mortality experience, its ratio of 
actual to expected having been but 32.24 per 
cent. 


Charles Jerome Edwards 
(Continued from page 7) 


ance Company: the Morris Plan Company; the 
New York Title & Mortgage Company; the 
Mechanics Bank: and the Eastern District 
Savings Bank. He had been connected with 
the Equitable Life for almost forty years and 
during that time had earned the respect and 
esteem of his associates. 

Mr. Edwards was a founder and past-presi- 
dent of the Brooklyn Rotary Club, was presi- 
dent of the Brooklyn Club, and was a member 
of the Lawyers’, Aero, Long Island Automobile, 
National Democratic, Lotus and Bankers’ 
clubs. He had also been president of the Long 
Island Automobile Club and vice-president of 
the Aero Club of America. His death removes 
one of the most popular and able insurance men 
in this country and his many friends are deeply 
conscious of their loss. 

The following resolution of regret at the 
death of Mr. Edwards was adopted by the 
board of directors of the New York Title & 
Mortgage Company: 

Resolved, That in the death of Charles 
Jerome Edwards on January 24, 1925, the New 
York Title and Mortgage Company has lost 
a director of rare ability, great energy and 
unbounded enthusiasm, whose broad experience 
and sound advice will be greatly missed. 

We, therefore, at this meeting of a Special 
Committee of the Board of Directors, give 
public expression to our sense of deep per- 
sonal and corporate loss, and offer our sincere 
sympathy to the family of Mr. Edwards. 

The Life Underwriters’ Association of 
New York has also adopted a resolution of 
sorrow at the demise of its former president 
This resolution reads: 

The Life Underwriters Association of New 
York records with deep sorrow the death of 
Charles Jerome Edwards, its former president 
and for many years an honored and valued 
member of its executive committee. We ex- 


tend our sincere sympathy to his bereaved 
widow. 
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You should buy 
PROTECTION 
for the same 


reasons that 
et! 


you sell 


There is no need to sell you on 
the idea of protection. You 
sell it yourself—you know its 
vital importance. It is only 
necessary to prove to you that 
what Poor’s has to affer you IS 
protection—IS insurance against 
loss. 


* * * * * 


Poor’s has established what is 
termed a “Three-Thirds Serv- 
ice.” It is a service for men 
and corporations who invest 
money in securities and want to 
earu—not lose—money on those 
securities. 


* * * * * 


Poor’s Three-Thirds Service will 
give you the correct status of all 
investments. available to you. 
It will keep you in touch with 
changing market conditions 
that affect your present security 
holdings. It will give you a 
sound basis for deciding when 
to buy—when to sell—when 
to hold investments. 


* * * * * 


Insurance companies, banks, 
brokers, private individuals, all 
are buying the protection of 
Poor’s Three-Thirds Service, 
Here, for example is a recent 
report from one of its present 
subscribers: 
“Your Daily Digest Service, 
taken in connection with your 
manuals, is a service we could 
not well get along without and 
the cumulative feature of this, 
furnishing a ready reference 
for the latest as well as the 
recent and older information 
ps. cant + securities, is in- 
valuable and of daily use.’’ 


* * * * 3 
May we tell you about it—how 


much it will mean to you and 
how little it will cost? 


Poor’s Publishing Co. 


33 Broadway, New York, N.Y. 








New and Retired Casualty and Miscellane- 
ous Insurance Companies 
ComPANIES LICENSED IN 1924 

Allied Motor Mutual Insurance Company, 
Youngstown, O. 

American Benefit Association, Mansfield, O. 

American Income Insurance Company, In- 
dianapolis (Accident and Health). 

Burton Abstract and Title Company, Detroit, 
Mich. 

Commercial Insurance Company, Columbus, 
Ohio. 

Equitable Surety Company, New York. 

Government Casualty Company, Columbus, O. 

Guaranty Mutual Auto Insurance Company, 
Evansville, Ind. 

Inland Bonding Company, South Bend, Ind. 

Michigan Surety, Lansing, Mich. 

Minnesota Mutual 
Minneapolis, Minn. 


Indemnity Company, 


Palmetto State Insurance Company, Colum- 
bia, S.C. (Ind. A. & H.). 

Professional Insurance Corp., Des Moines, 
Iowa. 

State Workman’s Insurance Fund, Harrison, 
Louisiana. 

Tennessee Insurance Company, Chattanooga, 
Tenn. (Auto, Fire, Theft). 

Union Insurance Company, Charleston, W. 
Va. 

CoMPANIES PROJECTED IN 1924 

Amalgamated Mutual Automobile Casualty 
Company, New York (Casualty and Surety). 

Atlantic Casualty, Jacksonville, Ill. (Accident 
and Health Insurance). 

Business Mens Protective, Lincoln, Neb. 

Butchers Mutual Casualty Company of New 
York (Casualty, Fidelity, etc.). 

Chesterfield Insurance and Trust Company, 
Chesterfield, S. C. 

Chicago Lloyds, Chicago, Ill. (Automobile, 
Plate Glass and Mortgage Guaranty). 

City Service Mutual Casualty Company of 
New York (Casualty, Fidelity, etc.). 

Commonwealth Surety Company, New York 
(Fidelity, Surety, Burglary). 

Delaware Casualty Company—(Mutual)— 
Wilmington, Del. 

Fitchburg Mutual Casualty, Fitchburg, Mass. 
(Automobile lines). 

Greensboro Title and Mortgage Company 
(Title, etc.). 

Guaranteed Title and Mortgage Company 
(Title, etc.). 

Independence Indemnity of California. To 
write business under the charter of the old 
Pacific Surety Company, retired). 

Inter-Northern Mutual Casualty, Chicago 
(Accident and Health). 

Lincoln National Casualty Company, New 
York (Fidelity and Surety). 

Long Island Title and Guarantee Company 
(Title, etc.). 

Merchants and Bankers Casualty Insurance 
Company, Springfield, Ill. (Assessment, Acci- 
dent and Health). 

Midland Mutual Insurance Company (Assess- 
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Workmen’s Compensation 


Insurance 
By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 





A New and Comprehensive Book 
Soon to be Issued 


If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 


3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 


8. Explain to an insured how his 
rate is computed in accordance 
with the Experience Rating 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compensa- 
tion Insurance’ to be published 
shortly by The Spectator Com- 
pany, written by S. B. Ackerman, 
Assistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen's 
Compensation Insurance. 


Price per copy $3.50 
Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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ment), located at Fort Scott, Kansas. 
Mid-Western Mutual Casualty, 
(Burglary and Hold-up Insurance). 
Mineola Bond and Mortgage Guarantee Com- 
pany (Title, etc.). 
National Title Guaranty Company 


Chicago 


(Title, 
etc.). 

Ohio Valley 
Rockport, Ind. 

Pioneer Indemnity Company, Lincoln, Neb. 

Red Cab Mutual Casualty Company (Taxi- 
cab Risks). 

Seaboard Casualty Company, Los Angeles 
(Auto, Plate Glass and Liability Lines). 

Western Automobile Casualty Company, Fort 
Scott, Ind. 


Mutual Insurance Company, 


CoMPANIES WITHDRAWN IN 1924 

Acacia Mutual Benefit Association, Detroit, 
Mich. (Receivership). 

American Benefit Association, Mansfield, O. 
(Retired). 

American Live Stock, Omaha, Neb. 
sured by Hartford Fire). 


(Rein 


Associated Employers Reciprocal, Chicago, 
Ill. (Receivership). 

Bankers Accident, Des Moines, Ia. (Con- 
solidated with the Federal Life of Chicago). 


Cadillac Automobile Insurance Company, De- 
troit, Mich. (Receivership). 

Farmers Mutual Hog Insurance Company, 
Sioux City, Ia. (Retired). 

First Bond Insurance Exchange of Lansing 
(reinsured by Auto Owners Insurance Com- 
pany of Lansing). 

Government Casualty Company, Columbus, 
O. (Retired). 

Gulf and Atlantic Insurance, Columbia, S. C. 
(Retired). 

Inter-State Casualty Company, Birmingham, 
Ala. (Receivership). 

Masonic Accident 
Springfield, Mass. 


Insurance Company, 
Name changed to Monarch 
Accident Insurance Company. 

Michigan Automobile Insurance Company, 
Grand Rapids, Mich. (‘Reinsured and Con- 
solidated with Central West Casualty ). 

Mid-American Mutual Casualty Company, 
Indianapolis, Ind. (Receivership). 

Mutual Live Stock Insurance Company, Des 
Moines, Ia. (Retired). 

New York Mutual Casualty Taxicab Insur- 
ance Association, New York. Changed to New 
York Mutual Casualty Insurance Corporation. 
Pennsylvania Surety Company, Harrisburg, 
Pa. (Retired), 

Plate Insurance Company, 
Mich. (Retired). 

Public Service Employers Protective Asso- 
Cation of Detroit. (Reinsured by Locomo- 
tive Engineers and Conductors Mutual Protec- 
tive Association of Detroit.) 

Wisconsin Fire and Live Stock Insurance 
Company. (Reinsured by Hartford Live Stock 
Thsurance ( “ompany. ) 

World Mutual Automobile Casualty Insur- 
ance Company, Incorporated, New York. 


“4 
Glass 


Detroit, 


(Changed to World Mutual Casualty Company, 
and now in liquidation. ) 


AUTO CASUALTY RATES 


New Manual Went Into Effect 
Monday Last 








PROPERTY DAMAGE INCREASED 





Cost of Liability Lowered for Light Trucks, 
Raised for Heavier Machines 


The 1925 Automobile Casualty Manual, which 
is effective January 26, 1925, contains com- 
pletely revised schedules of public liability and 
property damage rates for commercial cars. 
Last year, it will be recalled, the private pas- 
senger car rates were thoroughly overhauled. 
This year the emphasis is placed on the trucks, 
although it has been found necessary to modify 
some of the properety damage rates on private 
passenger cars as well. 

In commenting upon the new manual, Jesse 
S. Phillips general manager of the National 
Bureau of Casualty and Surety Underwriters, 
said: 

The extensive statistics on commercial cars 
which were available to the National Bureau 
for rate-making purposes showed, first, that the 
existing property damage rates were inade- 
quate, and, second, that the rates for heavy 
and light trucks were much too close together 
for both the public liability and property dam- 
age coverages. 

As a result of the experience indications the 
property damage rates are increased in nearly 
all territories, and the differential in rates be- 
tween heavy and light trucks is widened. The 
net effect of the revision in the public liability 
rates for commercial cars is downward, al- 
though the rates on the heavy trucks, because 
of the relatively adverse experience, are raised 
in many cases. 

For private passenger cars the experience 
shows that the present level of public liability 
rates is adequate. But the property damage 
experience has not been favorable, and in- 
creases are required in certain territories. 
These increases are, however, quite moderate, 
because a year ago a general increase in the 
property damage rate level brought the rates 
closer to the point required by the experience. 

In establishing rates for 1925, the Automo- 
bile Governing Committee adhered to the prin- 
ciples of basing rates for individual cities on 
their individual experiences wherever the data 
were of dependable volume. Thus in certain 
notoriously “bad spots” in the country the rates 
have been increased substantially, and in 
several “good spots” the public liability rates 
have decreased considerably and the property 
damage rates have continued practically un- 
changed. 

The 1925 manual differs from previous man- 
uals in the presentation of the territory section. 
Each of the new manuals contains the material 
formerly set forth in the territory guide book. 
That is to say, under each State is given a list 
of all towns and villages of one thousand popu- 
lation and over, together with the counties in 
which they are located and the territorial di- 
visions to which they are assigned. This makes 
it very easy for agents to rate territorially 
almost all of their automobile business. The 
new territory section is printed on buff paper, 
and appears at the rear of the Manual instead 
of in the middle as heretofore. 

The new rates for New York City and for 
the so-called “New York City Suburban Ter- 
ritory” follow: 
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Pustic Lrapttity AND Property DaMaGE PREMIUMS 
Private PassENGER Cars—Gas or STEAM 
Coverage W xX Y Z 
P.L. $92 $109 $132 $161 
PD 37 30 34 40 
P.L. 42 50 61 74 
Pr 34 16 18 21 


Territory 


New York City...... 
New York City, Sub.. 


ComMeErcIAL Cars—Gas or STEAM 


Load N. Y. City N. Y. C. Sub. 

Class Capacity Px. FD. PE. Pak 
3. Alb feats cs eiecacs $475 $180 $228 $141 
Li, ee ere 475 180 228 141 

2. Medium ..csccece 453 158 208 117 
Ligh? scaccecnncwe 424 142 170 90 
HIGAUY  ccisidvnas 400 159 163 102 

8. Medium ...ccccee 360 140 120 90 
LIGEE Gi cctawdacce 335 94 91 53 
eee 308 113 114 62 

4. Medium <.cescces 247 94 91 53 
EAGNE  asccccceunas 162 56 60 31 
Farmers’ trucks........ 75 35 51 26 





Business Men’s Assurance Has Good 
Year 

At the end of 1924 the Business Mens Assur- 
ance Company of Kansas City, Mo., reported 
assets of $2,592,417, with a surplus to policy- 
holders of $654,300. Its accident and health 
premiums last year net amounted to $3,050,863, 
and its total income was $3,551,861. Applica- 
tions for life insurance amounted to $12,441,- 
838, an increase of $7,246,744 over 1923. Life 
insurance outstanding, December 31, last, aggre- 
gated $15,812,500. Disbursements amounted to 
$3,112,033, and left an increase in ledger assets 
of $430,828. The increase in surplus was 
$86,186. 


Health and Accident Conference to Have 
Special Car 

The Health and Accident Underwriters’ 
Conference is arranging for a special parlor 
car for the exclusive use of its members leav- 
ing or passing through Chicago to attend the 
mid-winter meeting in St. Louis. The car will 
be run over the lines of the Illinois Central 
Railroad, leaving Central Station, Chicago, at 
11:45 a. m. on Monday, March 2, and arriv- 
ing at St. Louis at 6:15 p. m. the evening be- 
fore the meeting opens. Members of the con- 
ference who will pass through Chicago have 
been requested to see that their tickets to St. 
Louis are over the Illinois Central from Chi- 
cago to St. Louis. 

Applications for information regarding 
transportation arrangements for the meeting 
can be addressed to the Conference. 


New Amsterdam Casualty’s Record 


During 1924 increases were made by the New 
Amsterdam Casualty Company of Baltimore 
and New York, as follows: In premiums, $1,- 
010,140; in assets, $2,406,970; in reserves, $1,- 
129,907, and in surplus, $1,002,977. On Decem- 
ber 31, 1924, the company’s assets amounted to 
$14,700,760, and it had a surplus to policy- 
holders of $4,953,220, including capital, $2,000,- 
ooo. President J. Arthur Nelson and his asso- 
ciates are to be congratulated upon having just 
completed the best year in the company’s 
history. The organization is rapidly forging 
ahead and its persistent progress is entirely 
due to the co-operation between the officers and 
field force. 
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CHANGES TO STOCK PLAN 
Equitable Underwriters Being Reorganized 
by Smith-Lawson & Coambs 
Cuicaco, Itt., January 26.—To share in the 
high regard in which stock casualty companies 
are held by the insuring public, mutual recip- 
rocal and concerns operating on the Lloyds’ 
plan are being converted to stock companies. 
One of the first to take this step this year was 
the Illinois Motor Casualty Association of 
Springfield, Ill., whch reorganized with a paid- 
in capital of $20,000 and a surplus of $100,000. 
The Illinois Motor Casualty Association was an 
automobile reciprocal or inter-insurance ex- 
change. Next in-order was the Mutual Cas- 
ualty of New Jersey, which reorganized and 
went on a stock company basis with a capital 

of $125,000. 

Next in-order comes the Equitable Under- 
writers, a concern operating on the Lloyds’ plan 
in Chicago. The Equitable Underwriters, for 
which Smith-Lawson & Coambs Company are 
managers, are licensed to write fire lines and in 
addition transact a general casualty business. 
They are to reorganize on a stock company 
basis with a paid-in capital and surplus that 
will aggregate $1,000,000. It is understood that 
$500,000 has already been subscribed. The 
Equitable Underwriters was an outgrowth of 
the Equitable Casualty Underwriters, a recip- 
rocal, which discontinued business the latter 
part of 1923, being succeeded by the Lloyds. 
The several changes are causing much interest 
among insurance men in Chicago. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December 31, 1923 


(Condensed from Statement of 
U. S. Treas. Dept., 


Admitted Assets...... $6,595,010 
eae 1,000,000 
ee 608,817 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary angAutomobile Insurance 
Credit Insurance 








Let the Southern Serve You 





Examination for Actuary for State Fund 

The New York State Civil Service Commis- 
sion announces a competitive written examina- 
tion for filling the position of assistant actuary 
of the New York State Insurance Fund. The 
entrance salary is $3500. The requirements 
for eligibility for this position are: Candidates 
must have had five years of experience in statis- 
tical work, two years of which must have been 
in workmen’s compensation insurance statistics 
and at least one of which must have been in 
supervising capacity. They must have technical 
knowledge of actuarial work, such as is required 
for associate membership in the Casualty Ac- 
tuarial Society. 
recognized standing will be accepted in lieu of 
two of the five years of experience. 
of the importance of this position there will 
be admitted to this examination all applicants 
who are twenty-one years of age or over, who 
are citizens of and reside anywhere in the 
United States and who meet the requirements 
specified above. In the case of applicants re- 
siding outside of New York State, the commis- 
sion will, as far as practicable, arrange with 
acceptable representatives to have this examina- 
tion given relatively near to the places of resi- 
dence of the candidates. Those interested 
should file applications not later than January 
31. Application blanks may be obtained from 
and must be filed with the State Civil Service 
Commission, Albany, N. Y. 


A degree from a college of 


In view 


Compulsory Auto Bill Introduced in 
Washington 

SEATTLE, WasH., January 21.—A bill which 
would put the State of Washington in the in- 
surance business was introduced recently in the 
legislature by Representative Marcus R. 
Morton of Spokane. The bill provides for com- 
pulsory State insurance for all motor vehicles. 
Yearly premiums would be as follows: Stages, 
$25; trucks and trailers, $15; passenger cars, 
$10; motor cycles, $5. From the fund thus 
accumulated eight dollars a week would be 
paid as a minimum payment to persons totally 
disabled and $5 a week as a minimum pay- 
ment for partial disability. Death indemnity 
would run from $1000 to $4000 and the plan 
would ga into effect December 1, 1926. 


ALBANY LEGISLATION 
Flood of Compensation Amendments 


ABany, N. Y., January 28.—So many com. i 


pensation law amendments have been propose 
thus early in the legislative session that it jg 
probable a joint meeting of the committees op 


labor of the two houses will be held shortly | 
to give a hearing on the various pending me. 


ures. 

Additional amendments to the workmen 
compensation law have been introduced as fo. 
lows: 

Senator Truman, amending subdivision 9, 
section 15, by providing for the expenses oj 
rehabilitating injured employees, not more than 
ten dollars per week to be spent for mainte. 
nance. 

Assemblyman Kammerer, amending’ section 
28, by authorizing the State Industrial Board 
to permit claims for compensation to be filed 
within two years after an accident. 

Assemblyman Lattin, amending section 1; 
by permitting injured employees, at the en- 
ployer’s expense, to engage medical or other at- 
tendance. 

Assemblyman Rosenman, amending section 3, 
ly providing compensation for private chavi- 
feurs. 

Assemblyman Weinfeld, amending section 26, 
hy providing that in no case, with which right 
for compensation is controverted by an en- 
ployer, and notice bas been filed with the State 
Industrial Commissioner that compensation is 
not being paid, shall be barred by the failure 
of the employee to file a claim. 

Assemblyman Weinfeld, amending section 13, 
hy striking out the provision that a claim for 
medical treatment shall not be valid against 
an employer unless a physician, with twenty 
days following the first treatment, shall fur- 
nish a report of the injury. 

A bill presented by Senator Campbell adds 
new section 271-a, banking law, authorizing 
savings banks to purchase life insurance for 
active employees, on the group plan, in an 
amount not to exceed $5000 on the life of such 
person. 

A bill introduced by Assemblyman Esmond 
amends section 190, surrogate’s court act, in 
relation to certificates of surety on bond as to 
correctness of annual accounts of guardians. 











AMERICAN 
AUTOMOBILE 
INSURANCE COMPANY 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘SAll Kinds of Insurance 
on Automobiles”’ 














Thursday 








Janu 


— 


ATI 


New 


FR 


Comp 


The 
probal 
concel 
pleted 
board 
organi 
follow 
dent, 
presid 
Jr., bo 
Marr, 
Raleig 

Of 
compa 
now J 
surplu 
active 
and h 
tioned 
where' 
much 
cern © 
to car 
qualifi 
of a1 
years 
connec 
and ( 
compa 
recent 
as dep 
dent ¢ 

The 
cious 
yers | 
has w 
lated 
depart 
will be 
to the 
of the 
more. 

The 
sound 
of di 
busine 
assum: 
ance 
The e 
mentic 
nectio: 

A. 

Bank, 
E. ( 
Trust 
pe 
tional 
W. 








hursday 


——=:}2 


nents 
lany com. 
Proposed 
that it is 
nittees op 


ld shortly | 


g 


ing meas. | 


vorkmen’s 


ed as fol. § 


ivision 9, | 
penses of 


nore than 
r mainte. 


& section 
ial Board 
0 be filed 


ction 13, 
the em- 
other at- 


section 3 
te chaui- 


ection 26, 
nich right 
- an em- 
the State 
isation is 
1e failure 


ection 13, 
claim for 
1 against 
h twenty 
hall fur- 


bell adds 
ithorizing 
‘ance for 
n, in an 
e of such 


Esmond 
t act, in 
nd as to 
ardians, 


eon nell 


VY 














January 29 ! 925 


THE SPECTALUE 


Casualty, Surety, Etc. 








—— 


ATLANTIC SURETY ORGAN- 
IZED 





New North Carolina Company Has 
$150,000 of Capital and Surplus 
Paid In 





FRANK FISHER, JR., TO MANAGE 
ORGANIZATION 





Company Has Particularly Sound Board of 
Directors 

The Atlantic Surety Company, a new and 
probably the first company of its kind to be 
conceived in the State of North Carolina, com- 
pleted its organization last week when the 
board of directors, most of whom were the 
organizers and the incorporators, elected the 
following official staff of executives: Presi- 
dent, A. M. Kistler, Morganton, N. C.; vice- 
presidents, D. A. Houston and Frank Fisher, 
Jr, both of Raleigh, N. C.; treasurer, S. Wade 
Marr, Raleigh; secretary, John N. Duncan, 
Raleigh. 

Of the $500,000 of capital with which the 
company will commence operations $150,000 is 
now paid in together with a like amount of 
surplus. Vice-President Fisher will control the 
active management of the new organization 
and he, together with the staff above men- 
tioned, is now negotiating reinsurance treaties 
whereby the company will be able to handle 
much Jarger lines than a newly-created con- 
cern of this size would ordinarily be permitted 
to carry. Mr. Fisher is a man who is well- 
qualified in every respect to control the destiny 
of a new company, as he has garnered many 
years of home office experience during his 
connections with the United States Fidelity 
and Guaranty and the Fidelity and Deposit 
companies, both of Baltimore. He resigned, 
recently, his position with the latter company 
as depository underwriter to become vice-presi- 
dent of the Atlantic Surety. 

The company has obtained large and spa- 
cious quarters for its home office in the Law- 
yers Building in Raleigh. President Fisher 
has with systematic foresight already formu- 
lated plans for the distribution of the various 
departments, and it is understood that these 
will be constructed on a somewhat similar plan 
to the methods now practiced in the home office 
of the Fidelity and Deposit Company in Balti- 
more, 

The new company will be particularly in a 
sound state in that it has secured for its board 
of directors the most financially prominent 
business men in North Carolina, and it is 
assumed that this move will be of great assist- 
ance in establishing its underwriting policy. 
The entire list is given below; many of those 
mentioned have other important business con- 
nections than here enumerated : 

A. M. Kistler, president, 


First National 


Bank, Morganton. 

E. O. Anderson, vice-president, Independence 
Trust Company, Charlotte. 

J. Elwood Cox, president, Commercial Na- 
tional Bank, High Point. 

W. N. Everett, Secretary of State, Raleigh. 


I'rank Page, chairman, State Highway Com- 
mission, Raleigh. 

David A. Houston, president, Carolina Rev- 
enue, Raleigh. 

R. A. Doughton, Commissioner of Revenue, 
Raleigh. 

S. Wade Marr, treasurer, Raleigh Chamber 
of Commerce. 

P. H. Williams, president, Savings Bank & 
Trust Company, Elizabeth City. 

Matt H. Allen, attorney, Raleigh. 

I'rank Fisher, Jr., Raleigh. 


FIDELITY AND DEPOSIT MEETING 


Charles R. Miller Now Executive Head of 
Company 


BALTIMORE, Mp., January 20.—At the annual 
meeting of the stockholders of the Fidelity and 
Deposit Company, of Baltimore, Charles R. 
Miller was re-elected president. He became 
executive head, succeeding Col. E. A. Hamil- 
ton, resigned. 

Income before additions to premium reserve 
and to reserve for depreciation to home office 
building, charged off book value of home office 
building and uncollectible items charged off 
was equal to 33.3 per cent on the capital. 

After making those deductions the balance 
applicable to dividends was equivalent to 15.2 
per cent on the stock. 

After paying four quarterly dividends of 2% 
per cent each, there was a profit and loss bal- 
ance of $262,652. The company’s net income 
from investments, including real estate, was 
$151,712, more than dividend requirements. 

Net business for 1924 was $13,477,576, as 
compared with $12,097,319 in 1923. Net pre- 
miums in 1924 of $10,823,232, as compared with 
$9,575,482 in the previous year, an increase of 
$1,247,750, or 13 per cent. 

Losses incurred to premiums written were 
42.1 per cent in 1924, as compared with 36.1 per 
cent in 1923, an increase of 6 per cent; losses 
incurred to premiums earned were 45.6 per 
cent in 1924, as compared with 38.1 per cent in 
the previous year. 


Elected President of Louisville Surety and 
Casualty Association 


George B. Heaton, branch manager for the 
National Surety Company at Louisville, Ky., 
was elected president of the Surety and Casu- 
alty Agents Association of Louisville for the 
year 1925. Mr. Heaton has been one of the 
most enthusiastic of proponents for a casualty 
and surety association in Kentucky, and was in- 
strumental very largely in bringing about its 
organization on a harmonious scale. 


A. W. Williams Agency Moves 
A. W. Williams, heretofore with the Sea- 
board branch of the New York Life Insurance 
Company at 217 Broadway, New York, has 
moved to the Pennsylvania branch at 455 Sev- 
enth avenue, New York. 
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Industrial Commission Wants Emergency 
Appropriation 

ALBANY, January 28.—Governor Smith, at 
Monday night’s legislative session, trans- 
mitted the following special message, request- 
ing an immediate appropriation that the State 
Industrial Commissioner may be in a position 
to take care of the vastly increased number 
of compensation cases since January Ist, last: 

By Charter 318 of the Laws of 1924, the 
Workmen’s Compensation Act was amended 
by reducing from fourteen to seven days the 
non-compensated waiting period after acci- 
dent. This amendment to the statute became 
effective January I, 1925, but the Legislature 
of 1924 made no appropriation for the second 
half of the fiscal year. It is variously esti- 
mated that it will add_from twenty to twenty- 
five thousand new compensated cases per 
year. The Industrial Commissioner should be 
in a position immediately to handle these 
numerous applications for compensation. I 
would, therefore, suggest that the emergency 
appropriation designed to take care of the 
needs of the Department until the beginning 
of the next fiscal year and already requested 
of the Legislature be acted upon as soon as 
possible in order that the Commissioner may 
be in a position to dispose of the increase in 
the volume of work in his department. This 
question is removed entirely from any which 
may come under the investigation ordered by 
the Senate. If left until the passage of the 
regular bill making appropriation for the sup- 
port of Government one-half of the time the 
appropriation is designed to cover will have 
passed and the congestion complained of will 
be added to materially. 

I, therefore, ask that you give this matter 
your immediate and careful consideration. 


Fifth Avenue Mutual Indemnity Being 
Organized 


A new organization, to be known as the 
Fifth Avenue Mutual Indemnity Company, is 
now being formed in New York city. The 
incorporators of the project are Thomas A. 
Slattery, M. E. Frischmann, George. Gould, 
John Egan, Patrick Gilmartin, John A. 
Grimes, Patrick H. Holden, Abraham S. 
Anger, Jacob Grunstein, Frank Slattery, 
Joseph Weinstock, Bertha Wilson, Owea 
Kelly, Julius Pozzio, William Costello, Martin 
McDonnell, Richard T. Campbell, Jr., Edward 
FE. Haas, Michael P. Ryan, Perry C. Fisher, 
John E. Fancy, Charles Freer, Geo. S. Kelly, 
Edward Searle, Edward Hamill, Martin Hig- 
gins, T. J. O’Connell, and Harry Gitlin. 


Plan Changes in Oklahoma Department 

OxtaHoma City, Oxtra., January 29.—In 
the wave of economy that has apparently en- 
gulfed the Oklahoma Legislature, the in- 
surance department is receiving its share of 
attention. Bills have been introduced into both 
houses providing for abolishing the fire mar- 
shall’s office, for reducing the salaries and force 
of this office to such figures that would 
interfere with its functioning, and for various 
combinations of offices on the insurance com- 
insurance board and the fire mar- 
The bills, however, are said by 
some legislators to be merely tentative plans 
for readjusting the Insurance Department, 


mission, 
shall’s office. 
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D. C. THOMS CALLED TO HOME 
OFFICE BY NATIONAL LIBERTY 
D. Stehle, Jr., Will Manage Pittsburgh 
Office 


D. C. Thoms, manager of the branch 
office of the National Liberty Insurance Com- 
pany of New York, at Pittsburgh, has been 
called to the home office in New York as 
agency superintendent for the Middle depart- 
ment territory, comprising Pennsylvania and 
New Jersey. The appointment will become 
effective February 15. 

Mr. Thoms will be succeeded in the Pitts- 
burgh branch by Don Stehle, Jr., for some 
years special agent in Western Pennsylvania, 
in which position he served the company very 
well. Mr. Stehle has had a wide and diversi- 
fied experience which has served him in good 
stead. He began his insurance life with the 
Globe Insurance Company of Pittsburgh and, 
after a number of years with that company 
in various capacities, joined forces with the 
Pittsburgh Fire in the position of secretary 
and treasurer. Just previous to his connection 
with the National Liberty he traveled in the 
same Western Pennsylvania territory for the 
Liverpool and London and Globe Insurance 
Company. 

Mr. Thoms, too, has a long and wide ex- 
perience to his credit. Starting with the old 
Thuringia in 1896, he later spent several years 
each with the office of Hall & Henshaw, the 
Automobile of Hartford and the National 
Union. Under his leadership the Pittsburgh 
branch of the National Liberty has made a 
splendid progress. 





““Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 
PITTSBURGH 


Incorporated 187! 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital...... ...- 9 1,000,000 

Surplus to Policy 
Holders..... 1,752,290 

Assets 4,543,938 











The Insurance Society of New York 

Checking up the annual enrollments of stu- 
dents for the different branches in the insur- 
ance classes shows the following results: 





PRURIOT CULC) oc oi. ce Sse cee eases 1909 
Intermediate whre. ..s05 66 cscs 87 
SOINDiGNLE scceecGcis bese cian 43 
PUHOGANS \.. forc ehcp atasavsievavetewsioss’ a tetets 329 
JAMIOLMCASMANEY: ossi0 scares Giddueeiae.< 55 
Intermediate casualty ............ 19 
EMiOr CASWAltY. 5 .c.5.5:.6<:.<)sieierermeres 17 
NOLAN capone cad eeileds cn vrewieteiers:s QI 
RMR 8 och cs cusilss2s cis igvh iors rdvass tena Naerseee 148 
SSPE EY oeirstsccisoiasca tia uwiduertysrensionciana sieeve 61 
Gran ehOtal 2 ddu ins paiwrceawias.s 629 
The class in marine insurance is the inter- 


This course is* only being 
Last year the junior 


mediate this year. 
given one year at a time. 
course was given. 

The course in surety is a bit of experiment, 
and the experiment seems to be successful, 
judged by the enrollment. This course, un- 
doubtedly, will be developed to a far greater 
extent next year than was possible during this 
first, or tentative year. 


Kansas Legislation 


TorpekA, Kan., Jan. 26.—A _ proposal to 
abolish all license taxes against insurance 
agents of every kind has been presented to the 
Kansas Legislature. Senator Whitman of 
Pratt county introduced the bill, and it seems 
to be meeting with considerable interest and 
has brought about much discussion this early 
in the session. 

William R. Baker, Kansas Superintendent 
of Insurance, may be successful in his sug- 
gestion to the Legislature that a commission be 
named to rewrite and revise the Kansas insur- 
ance laws. There has been no revision of the 
insurance laws in more than fifty years, and 
the laws now on the statutes are a collection 
of additions and amendments, many of which 
cannot be enforced and many others are en- 
‘tirely obsolete. The law relating to mutual 
insurance companies is really the only modern 
law in the Kansas statute books relative to 
insurance. 


To Get Underwriting Experience from 
Western Actuarial Bureau 

ToreKA, KAN., Jan. 26.—A contract has been 
made by William R. Baker and the Western 
Actuarial Bureau where the Bureau will fur- 
nish the Kansas Insurance Department with 
the underwriting experience by classes this 
year. There are some ten companies operating 
in Kansas which are not members of the 
Bureau, and the information will have to be 
obtained separately from these few companies. 





—The organization of the Homeseekers Fire In- 
surance Company has been completed at Wheeling, W. 
Va., with Otto Schenk as president. The capital stock 
of $100,000 has been privately subscribed and the new 
company will have at the outset a cash surplus of 
$25,000. Most of the organizers of the Homeseek- 
ers Fire are also connected with the Wheeling Sav- 
ings and Loan Association and the Real Estate Finance 


Company. 


16 


— 


CENTENNIAL OF PENNSYLVANIA FIRE 


Progress of Company Due to Efforts of 
President Cecil F. Shallcross 


On Monday of this week, the Pennsylvania 
Fire Insurance Company, Philadelphia, Pa, 
reached the one hundredth anniversary of its 

Organized in the Quaker City jp 
1825, the company began business with a cap. 
ital stock of $200,000, which was. subscribed 
for by one hundred prominent citizens, each 
accepting twenty shares. Since that time, the 
Pennsylvania Fire has consistently maintained 
a policy of service and protection which makes 
the chronicle of its achievements almost a his- 
tory of fire insurance in the United States, 

It is characteristic of the methods of Ceci} 
F. Shallcross, president of the Pennsylvania 
Fire, that there was no anniversary demonstra- 
tion or celebration of any kind and that the 
event was looked upon merely as another link 
in the chain of the company’s advancement. 4 
firm believer in sound underwriting principles 
and harmonious contact with agents, President 
Shallcross has adhered to conservative yet pre- 
gressive theories throughout his tenure of office 
and is himself the personal equation behind the 
company’s strong development since he became 
its head. 

Constantly aiding the growth of the city in 
which it was established, and striving at alf 
times to lend assistance to municipal better- 
ment and give sound financial protection to 
property owners, the Pennsylvania Fire has at- 
tained an enviable place in the list of American 
insurance companies and now has total assets 
in excess of $12,000,000 and a net premium in- 
come of approximately $6,000,000. 


foundation. 


Mid-Winter Meeting of National 
Association 

The coming mid-winter meeting of the Na- 
tional Association of Insurance Agents, to be 
held next month in Savannah, Georgia, is being 
looked forward to all over the country with a 
great deal of interest, not only because it is 
the first meeting to be held subsequent to the 
rather famous resolution which emanated from 
the last meeting in Milwaukee, but because it 
has been stated and later vehemently denied 
that the Georgia agents were not altogether in 
favor of the resolution and al! it has come to 
imply. Furthermore, in spite of the denial, it 
is a well known fact that the agent in Savannah 
for one of the so-called disobliging and recal- 
citrant companies, who is now chairman of the 
local board and was at one time president of 
the Georgia Association of Insurance Agents, 
entertains no thought of resigning his post of 
the stand the organization has taken. 


To Open New York Office 


Curcaco, It., January 26—A. F. Shaw & 
Company, 2121 Insurance Exchange, Chicago, 
Ill., have practically completed plans for ope- 
ing an office in New York city. This company 
represents the following companies: St. Paul 
Fire and Marine, Northern of England, Rhode 
Island, Union of England, Union (France), 
and London Lloyds. 
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To Our Agency Force: 
NOW ABOUT COMPENSATION INSURANCE 


Is EVERY Manufacturing Plant, Concern, Individual or otherwise, that 
is SUBJECT TO THE COMPENSATION LAW, conforming to it? 


WE WONDER? 


Those who ARE, are in the RIGHT BOAT. Those who ARE NOT are going to 
need A LIFE PRESERVER. The law IS THE LAW and it must be obeyed and, 
sooner or later, those who are now evading by failing to carry Com- 
pensation, will have to "kick into line." 


Wouldn't it be a fine idea for you to SCOUT AROUND a little and check 
up on COMPENSATION RISKS. We suspect that you'll find a few - AT 
LEAST - that are not covered. If you can't persuade them on the spot, 
they'll certainly remember you when they are asked - BY THE PROPER 
LEGAL AUTHORITY - to CONFORM or PAY A FINE. The fine, by the way, 
will probably be more than the premium. 


That, as Hashimura Togo would say, is "VERY HONORABLE SNUGGESTION." 


As to applications for Compensation. We have noted that SOMETIMES 

you seem to run out of blanks. Then, when a policy is needed in a 
hurry, you sit down and write us a letter ordering what you want. 

When you HAVE to do this, WON'T YOU PLEASE REMEMBER that it is abso- 
lutely necessary that we have the NAME OF THE APPLICANT; the KIND OF 
WORK ENGAGED IN; the ESTIMATED ANNUAL PAYROLL; and the CORRECT LOCA- 
TION of shops and factories. If you'll give us this, we can make up 
the NECESSARY APPLICATION here and forward you the policy WITHOUT 
delay. Otherwise we are obliged to write you for the missing informa- 
tion and THIS TAKES TIME, CAUSES DELAY, CREATES DISSATISFACTION and 
Sometimes LOSES you the business because the applicant doesn't get his 
policy as QUICKLY as he thinks he ought. 


KEEPING THE ABOVE IN MIND MEANS MORE BUSINESS AND BETTER SERVICE. 
Yours hopefully, 


Lieodig 


WY 
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GET LINE DIRECT 


North America to Handle Wanamaker 
Insurance 












R. M. COYLE OUT 





Unprecedented Action Arouses Great In- 
terest Among Brokers and Agents 


PHILADELPHIA, Pa., January 21.—The entire 
insurance line on the John Wanamaker stores 
and establishments both in Philadelphia and 
New York, as well as abroad, has been turned 
over to the Insurance Company of North Amer- 
ica. Robert M. Coyle & Co., of this city, for 
forty-seven years have handled the entire Wan- 
amaker account—buildings, contents, automo- 
biles, floater policies, and in fact every form 
except life insurance. The Insurance Company 
of North America has made the following 
statement concerning the change: 


The Insurance Company of North America 
was recently approached by an officer of the 
Wanamaker stores to take charge oi their in- 
surances. We were told this was under the 
direct instruction of Rodman Wanamaker. 
They were advised by us to take under very 
serious consideration the desirability of con- 
tinuing to use the services of a competent 
broker, which in our opinion offers certain real 
advantages. 

On January 9 we were notified that after due 
consideration we have decided to ask you to 
undertake the handling of our insurance busi- 
ness from this date. 

Rodman Wanamaker is not a stockholder in 
any of our companies, and no effort nor in- 
fluence whatever, direct or indirect, so far as 
we have been able to ascertain, has been exerted 
by this company to bring this business to us. 
We regret its loss to the broker who for so 
long placed the insurance. There is no present 
intention whatever, to depart from our custom 
of encouraging the insured to place his business 
and consult with competent agents and brokers, 
but in this instance we felt compelled to take 
the position that we cannot decline to accept 
business offered under such circumstances. The 
business will be well distributed, and no impor- 
tant change in the handling of the line is con- 
templated. 

No insurance transaction in this city in many 
years has aroused such interest among insurance 
brokers. Robert M. Coyle & Co. divided the 
business among a hundred companies. One in- 
surance broker here states that the line is re- 
puted to amount to between $400,000 and $500.- 





































change began circulating freely here several 
days ago and gave rise to a large amount of 
talk. It was said, however, even before the 
North America made any statement concerning 
the transaction, that the new arrangement had 
not been sought by the company and that it 
tried to persuade the Wanamaker interests of 
the advisability of continuing the old broker- 
age arrangement. However, the Wanamaker 
people are reputed to have said that they wanted 
to do business direct with the home office of an 
insurance company, and that if the North 
America did not want the business it would be 
easy to find some other company that did— 
Journal of Commerce. 

The New York line on Wanamaker property 
will continue to be handled by Benedict & 
Benedict, who will report to the Insurance of 
North America, instead of to R. M. Coyle & 
Co. 

Conference of Special Risk Underwriters 
Formed 

On January 22 about twenty-five officials, 
managers, supervisors and general agents, in 
charge of the underwriting of sprinklered and 
special risk business for various companies in 
New York, Hartford and Philadelphia, met in 
the committee room of the Eastern Union and 
formed the Conference of Special Risk Un- 
derwriters. 

Vice-President Curtis W. the 
America Fore companies was elected chairman 
and W. B. Burchell of the Commercial Union, 


Pierce of 


v9 Is there a duty for insurance men? \ 

Ba You and we, as fellow underwriters, know that CARBON MONOXIDE GAS is a frequent cause of fatalities, IK 
ACO We are reminded of it especially at this timefof the year. Ie) 
ey ar ae gas is a “ogee of combustion from eitherfstationary or automotive gasoline engines. It is invisible, in 
Ky, . — tasteless, and non-irritant. To inhale afseemingly negligible quantity means almost immediate loss by) 
l a : * . { 

M AN Knowing this, it is clearly our duty to warn the owners of cars not to run their engines when garage doors or th 
} K windows are closed. 4 
Ad Join us in this work of safeguarding life. Tell every insured that the onl tection against CARB by 
ie y, MONOXIDE GAS is fresh air and a ventilation. ne Slane heidi es - 

iS This is a duty, and it is yours as well as ours. 

2 This appeal is for the furtherance of the CARBON MONOX- 

yy IDE WARNIN G, verbally or otherwise, to the General / Ld LMC x 

rN Over Sixty Years in Business. Now Insuring Over Two LIFE INSURANCE COMPANY 


eS, \ Billion Dollars in Policies on 8,500,000 Lives. 
F 3 4. 3 
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Logan J. Borland of the Great American and 
F. Minot Blake of the Phoenix of Hartford 
were appointed to serve on the advisory com. 
mittee. ° 

There has long been a need for some com- 
mon ground for exchange of opinions with 
regard to problems of special risk underwrit- 
ing and it is the intention of this conference to 
act in that capacity. 

It is not thought that the conference will 
attempt to legislate or impose its will on 
members or others but that it will get its re- 
sults through open discussion and_ influence 
through independent company action. 

The conference expects to hold monthly 
meetings. 


T. L. Farquhar Elected President 


A. R. Monroe has resigned the presidency 
of the Newark Fire of Newark, N. J., and has 
been granted a retiring allowance. Thomas L., 
Farquhar, heretofore vice-president and secre- 
tary, has been electedpresident, and C. E. Tits- 
worth, formerly assistant secretary, succeeds 
Mr. Farquhar as vice-president and _ secretary. 
Mr. Monroe has been active in the insurance 
business for 40 years, and retires with the 
good wishes of a host of friends. Mr. Farqu- 
har has been with the Newark Fire for twenty- 
one years, and has demonstrated his fitness for 
the high office to which he has just been elected. 
Mr. had local and_ special 
agency, as well as office experience, and is 


Titsworth has 





































































ooo annually in premiums. Rumors of the secretary. Frank J. McFadden of the Home, well qualified for his new offices. 
om ty aaa a a a CC Cee he, Bes 
Organized 1859 * INSURANCE ISSUED 
NATIONAL LIBERTY | 7 Atomic 
IN Tornado Windstorm 
SURANCE COMPANY OF AMERICA Rent and Rental Values 
Head Office: 709 Sixth Avenue, New York Western Dept., 207 North Michigan Blvd., Chicago Explosion and Riot 
Losses paid since organization over 56 millions. Use and Occupancy ‘ 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL Sprinkler Leakage I 
LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE Tourist Baggage 
MAN IN HIS HOME TOWN. THINK IT OVER! 3 Marine 
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Course in Insurance Statistics at 
Columbia University 

Columbia University. will offer a second 
croup of lectures in insurance statistics dur- 
e Spring Sessions’ of University Exten- 
sion. The first lecture will be given on Thurs- 
day, February 5, at 5:50 p.m. Students may 
for the course at Room 315, University 


ing th 


register 
Hall. 

Each student will be expected to report on 
one published historical paper relating to in- 
surance, and in addition, to prepare an original 
study of data drawn from the available year- 
hooks. The scope of problems to be con- 
sidered by the class is as follows: purchasing 
power of money and the depreciation in in- 
surance protection values; the money market 
and the yields on fixed-rate securities; in- 
surance as investment and deposit banking; de- 
velopment of insurance markets in specified 
geographic divisions ; growth of New England 
and Middle Atlantic groups of companies com- 
pared ; liberalization of policy provisions and 
the extension of service features of the busi- 
ness; the business cycle and its effect upon 
operating factors in the insurance business. 
Problems and readings will be assigned ac- 
cording to the interests of students. 

The course will be open to persons having 
had some preparation in elementary and inter- 
mediate statistics or in accounting and ad- 
ministration. 

Mr. Edwin W. Kopf, assistant statistician, 
Metropolitan Life Insurance Company, will 
conduct the course. 


Oklahoma Legislation 
LirttE Rock, Ark., January 26.—The first 
two weeks of the session of the 45th General 
Assembly has resulted in the introduction of 
several bills affecting the insurance business. 


The most important of these measures is one 
which the support of Terral, 
providing that the present office of State In- 
Marshal shall 
In- 
be created in its 


has Governor 


surance Commissioner and Fire 
and that a 
surance and Revenue shall 
stead. The new department would be charged 
with the supervision of insurance and the col- 
lection of insurance taxes, also with the collec- 
tion of excise and privilege taxes, which are 
now being collected by other departments. 
Miss Chambers, representative from Pulaski 


be abolished Department of 


county, introduced a bill for the valuation of 
securities of life insurance companies. 

Senator Bailey introduced a bill to define 
assessment association or companies and indus- 
trial insurance companies and to provide how 
the same may be organized for the transaction 
of business in this State and for their proper 
regulation. (A copy of this bill is enclosed 
herewith. ) 

Another measure pending in the legislature 
seeks to exempt from taxation the property of 
fraternal organizations not used for commer- 
cial purposes. 


Briefs All Filed in Separation Suit 

Toreka, Kan., Jan. 26.—It be that 
there will not be any argument in the separa- 
tion suit now pending in the district court of 
Shawnee county. The suit was brought by 
the Bureau companies operating in Kansas 
against the Western Union companies, charg- 
ing a conspiracy to wreck the business of the 
Bureau companies and to boycott the agents 
who continued to represent Bureau organiza- 
tions. 

The suit was brought late last summer fol- 
lowing the carrying out of clearing orders to 
special agents to maintain agencies 
throughout the Western Union territory. 


may 


clear 


ALL OFFICERS RE-ELECTED 


insurance Company of State of Pennsyl- 
vania Shows Confidence in Executives 
—Two New Assistant Secretaries 
Named 


At a meeting of the board of directors of 
the Insurance Company of the State of Penn- 
sylvania, held at the home office in Philadel- 
phia last week, all the present officers of the 
company were ‘re-elected with only minor 
changes, and some new posts were created. 
Gustavus Remak, Jr., remains president of the 
company, and John J. P. Rodgers is again 
named vice-president and treasurer. Samuel P. 
Rodgers, formerly secretary of the company, is 
promoted to be vice-president, and J. H.. Gif- 
ford becomes the official secretary. The, new 
officers are: I. W. Dreher, assistant secretary, 
who has been the ranking examiner in the un- 
derwriting department; and John P. Frazier, 
also an assistant secretary, who has been the 
local manager in charge of city-and- suburban 
departments. James D. Gerhardt is the ¢om- 
pany’s assistant treasurer. 

At the annual meeting of the stockholders 
of the Insurance Company of the State of 
Pennsylvania, which was held on the same day 
as the directors’ gathering, the following 
directors whose terms had expired were unani- 
mously re-elected to the board: Gustavus 
Remak, Jr., Richard L. Austin, W. W. Curtin, 
Hilary R. Chambers and C. E. Morgan, 3rd. 


—tTreaty Reinsurances Limited, of London, in its 
statement as of June 30, 1924, shows assets of £508,- 
033, with a paid-up capital of £30,000, a general re- 


serve of £100.000, a fire and general fund of 
£150,304. a marine fund of $80,532, and a profit 
and loss account balance of £42,531. Wm. Aeneas 


Mackay is chairman of the company. 





Windstorm and Tornado Insurance 
(Continued from page 4) 

The States suffering were 

Florida with about $4,000,000 of damage; New York with 

$2,200,000 of damage, and Texas, with $4,140,000. 

During the year 1922 the distribution of tornadoes was notably 
unusual, none being reported from any locality west of the Continental 
In the aggregate there were eighty ‘storms of serious im- 
portance, doing an estimated amount of total damage of $6,777,000. 
These estimates, however, are unquestionably considerably below 
the truth. Of special significance was a tornado in Louisiana, which 
affected West Baton Rouge Parish, doing damage of $50,000. Sug- 
gestive also is the report of a storm near Spare Butte, Chouteau coun- 
ty, Montana. On June 11, violent winds suggestive of tornadic action 
occurred at North Weymouth, Mass., and a true tornado was re- 
ported September 15 for Antrim, in southwest New Hampshire. 
Three small tornadoes were reported for New Mexico, while among 
a large number of local violent winds in New York State during 
the month of June a true tornado occurred near Prattsburg, in west- 
em New York. Another doing fully $100,000 worth of damage 
visited Greene and Columbia counties, crossing the Hudson river a 
The path of this tornado was 
twenty miles in length. Other windstorms during 1922 did dam- 
age to an estimated amount of $5,056,000, but for many sections 


ably considerably below the average. 


Divide. 


mile north of the town of Athens. 


the reports were very incomplete or otherwise unsatisfactory. 


For the time being no later data are available in final official 


form. 


tornado insurance. 
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cyclonic or of other origin. 
storm damage chiefly cyclonic in its nature emphasize the urgency of 
a broader viewpoint than is generally comprehended under so-called 
The term is obsolete and should not be used in 
insurance terminology as likely to give rise to serious public misappre- 
hensions as well as to local complications. 


or other windstorm disturbances have not been successful. 


But the foregoing will be sufficient for the purpose of emphas- 
sizing the truly enormous and far-reaching effect of windstorm 
damage to property throughout practially the entire United States. 
It would be fatuous to conjecture that any particular area is exempt 
from the liability to violent windstorm damage, whether tornadic, 


The additional figures for general wind- 


Efforts made to pre- 


cisely define a tornado and to differentiate a tornado from a cyclone 


For where 


the one type of storm begins, and the other ends, defies the powers of 
the human understanding, or at least description sufficient for busi- 
ness and legal purposes. 

The situation, of course, is different with regard to hail storm 
damage, which is purely objective and can easily be differentiated 
from windstorm damage generally. 
time being, considered in this discussion. 


(To be continued) 


The latter are not, for the 
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THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street 9 7%¢,Company of the ~~ BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
% ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











SELLERS OF PROTECTION 
Men who not only write applications but deliver the policies 

afterwards, can secure desirable territory. 

UNION MUTUAL LIFE INSURANCE COMPANY 


PORTLAND, MAINE. 
ertie E. Awde, Supt. of satan 








GENERAL CASUALTY 
and SURETY INSURANCE 
Workmen’s Compensation, Automobile 

Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 
606 Woodward Ave., Cor. Congress, Detroit, Mich. 








| INSURANCE 





—$———— . 
——= 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 





kg me Inspector or Adjuster is 
Gn), ELIGIBLE 
Snons TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 


Accident Insurance at Cost 
Neyer Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May I, 1925, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
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MANS FIRE AND LIFE 
Mt x 
p fed ASSURANCE CORPORATION, Ltd. 


— RICHARDSON, United States Manager’ 


C GENERAL BUILDING, 41TH & WALNUT STS. 
“RRL PHILADELPHIA 












LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 























Great American 
Insurance Company 


ae New Pork Chea 


Your Your 
Company INCORPORATED - 1872 Company 
“TATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21.316,.680.16 


ET SURPLU 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
G. R. STREET, Vice-President GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, Ill. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wwm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHIGAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld¢- 
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I FIRE INSURANCE NOTES AND EVENTS 








NEW YORK SURVEYS 

The Arbitration Committee Action—At 
the meetings of the Arbitration Committee, 
held on October 30, November 6 and 20, and 
December 4 and 18, 1924, the following action 
was taken: Eleven officers were fined for failing 
to comply with the rule in regard to Premium 
Certificates; in five cases, the time for the 
payment of premiums was extended, all of 
these requests being on account of death; three 
offices failed to add the 50c advance now 
applying to certain districts in the territory— 
this is rather a serious matter; two offices 
issued policies at the “minimum” rate when 
the risks were specifically rated; scmething 
similar to the last occurred where the risks 
were rated at the “minimum,”’ but were subject 
to specific rate; two offices wrote at the wrong 
minimum; in one case a violation was caused 
by issuing a policy for a tenant whose name 
did not appear on the rate card, the rates 
used being those for a previous tenant; thirteen 
offices were found in violation, in the writing 
of blanket policies; in these cases the allow- 
ance was made for a Full Average Clause, 
and it should have been because the buildings 
did not communicate; nine offices writing 
“blanket policies” covering in two buildings, 
did so with the 80 per cent average clause, but 
without the distribution clause; one office, in a 
generous mood, wroie a policy to cover a 
building for three years for one annual rate. 
In all these cases, beginning with the failure 
to apply the soc advance, the penalty imposed 
was that the policies be cancelled, fine imposed 
and the offices remain off the risk for one year. 

hree offices were found in violation because 
they stamped policies “paid” before actual 
payment of premium had been made; a fine 
was imposed; the committee also considered 
the Auditor’s Reports with regard to the 
forty-day payment rule, and imposed fines in 
two cases. 

Compulsory Automobile Insurance.—On 
the broad principle of Compulsory Insurance 
for any branch of business there exists no 
special reason why troub!e should be raised 
over the question in connection with auto- 
mobiles. 

Business practices today in many cases, and 


in some of these to such an extent that it is 
universal, require insurance. This is true in 
regard to fire insurance, and undoubtedly true 
in regard to the requirement of a bond where 
one holds a position of trust; it is also an in- 
creasing practice in life insurance, that is, 
there is the requirement of life insurance 
where loans are involved. It is well to 
recognize these facts, and not to be unduly 
alarmed at compulsory insurance for automo- 
biles. The device, as operated, has proven ex- 
tremely dangerous to life and limb, and the 
community are certainly entitled to some pro- 
tection from the owners and users of such ma- 
chines. If there is any other way to get it 
other than by compulsory insurance, all well 
and good, but there does not seem to be. 


BOSTON AND VICINITY 

Credit Action in Springfield—The credit 
situation has been handled by the Springfield 
fire insurance agencies by newspapers advertis- 
ing over their signatures declaring that 
premiums must be paid before the first day of 
the second succeeding month. Failure to do 
this will result in cancellation of policies and 
report of the cancellation to the credit bureau 
of the Springfield Chamber of Commerce. 
The action of the Springfield agents is receiv- 
ing much favorable comment in Boston in- 
surance circles. 

Redivides Field—M. J. Closs, special 
agent for the Atlas Assurance, has been trans- 
ferred from Boston to Springfield. This trans- 
fer is in keeping with the policy of the com- 
pany to give more prompt and direct service 
to its agents. Mr. Closs_ will supervise 
Western Massachusetts and Connecticut. 
Rhode Island and Eastern Massachusetts wil! 
be handled by John F. Driscoll from Boston. 

Cambridge Hospitals—Cambridge city 
officials have reported many glaring conditions 

Cambridge hospitals, lodging house, dormi- 
tories and nurses’ homes after a tour of inspec- 
tion which followed the recent Scobey hos- 
pital disaster in Boston. The report was re- 
ferred to the public safety committee. 

Talk by Gorham Dana.—Gorham Dana, 
manager of the Underwriters Bureau of New 
England, speaking before the Massachusetts 


Safety Council warned against legislation 
without “teeth” and the inefficient installation 
of fire protection devices. His remarks were 
given publicity in the Boston daily papers. 

Elected Directors.—Edwin C. Bennett and 
Asa D. Blakeslee have been elected directors 
of the well-known Boston general agency of 
William A. Hamilton & Co. 

Death of J. W. Spooner.—J. Winthrop 
Spooner, member of the firm of Russell & 
Fairfield, and well known in Boston insurance 
circles for the past 20 years, died at Phenix, 
Arizona, last Tuesday. He had been in ill 
health for some months and went west in hopes 
of recovery. 














Extracts from Statements of Fire and 
Marine Insurance Companies 


Name and Location Surplus to 


of Company Dec. 31 Assets Policy- 

holders 
Alliance Cooperative, To {1924 208 ,067 139,094 
peka, Kans ......... |1923 205,005 138,025 
aattracibe Mut. Fire, 1924 28,417 23,799 
Shamokin, Pa........ 1923 28 "756 23,170 
Atlantic Mutual, New {1924 12,777 022 *7,301,150 
WORM iv ea incdcccecess 1923 17,601, 659 *7 384,044 
Atlas Mutual Fire & \igas 41,731 30,522 
Auto, Fort Wayne, Ind. \1923 20,603 11,261 
Bankers & Shippers, New ]}1924 4,697,596 2,002 ‘069 


bo a ea nine 1923 41266,649 1/815 "470 
Commercial Mutual Fire, {1924 36,523 13 092 
Grand Forks, N. D. 1923 36,422 8.914 
Continental, N. Y..... 1924 57,462,940 30, 744 ,602 
11923 51.988'628 26/270. ,390 
Druggists Mut. Algona,Ia {1924 144,085 78,009 
}1923 132,974 88,289 
Empire Cooperativ ft Fire, {193 24 180,409 116,439 
Middleburgh, N. 1923 163,664 98,960 
Fidelity-Phenix pe 1924 43,335,825 22,184 068 
New Wosles..< 655... 1923 38,784,757 18,126,105 
Indiana Retail Mer- {1924 146,545 92/585 
chants Ass'n, Mut.,Ind }1923 135,282 83,384 
Mutual Fire, Saco, Me.. {1924 402,219 333,052 
11923 315,104 311,628 
Merchants National Mut. {1924 72,655 35,313 
Fire, Fargo, N. D..... 11923 69,477 30,685 
Michigan Mut. Auto., {1924 35,726 6,287 
Traverse City, Mich.. 1923 24,757 2,015 
National F. & M., Eliza- {1924 371,343 282,725 
ce ee a See \1923 451,333 162,205 
National Retailers Mut., {1924 334 309 131,429 
Chicago... 1923 287,796 120,294 
Penn Mutual Fire, West {1924 249,036 48 647 
Chestey, Pa. s<5 5 << 41923 212,681 42'558 
Retail Merchants Mut. {1924 47,949 24,289 
Fire, Minneapolis... .. 11923 38,535 12,120 
Sun Mutual, Cincinnati, {1924 288.883 194 ‘997 
Oiracece tha accent as \1923 266,048 183,674 
Traders & Mechanics, {1924 584,086 300 085 
Lowell, TAGs 3.0606 <- 1923 558,328 
Transportation Mutual, {1924 2,332,372 s 34 
Philadelphia, Pa...... 1923 2,277,095 17 757,932 
Union Mutual, Mont- | 1924 220,143 78142 
DONE Vda ccasienteca 1923 170,014 62,750 


*Includes certificates of profits outstanding, 
—The Alliance of Philadelphia announces the ap- 
pointment of J. W. Crumley as special agent in Vir- 


ginia. 
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RECORD OF INCOME 
UNPARALLELED GROWTH Premiums. ee 
Interest on Inv estments. 
Insurance Paid For EXPENDITURES 
sitasanitetides Death Claims, Cash Surrender Values and Dividends to Peeyholder 
$4,656,074.00 Commissions, Agency Expenses, Taxes, Licenses, Travelity penses, 

: ; and ieeerene Fees and Expenses of Conducting Acide and He 
1905 and 1906 partment. . , 

$9,876,710.00 salaries, Rents, “Adv ertising, Printing, 1 ‘Postage, Leg eas ay 
—_ cellaneous . EP hh) ey 
1907 and 1908 Excess Income over + Expenditures. . 

i $10, 700,624.00 


ASSETS 
1909 and 1910 


Bonds, Mortgages and Real Hetate..... ....6.0 066 scviedccavs 
$16,637,441.00 Cie in eee el CO. og nes ke ee eee ccd yaaa’ 
ee 4 Policy Loans and Premium Lien Notes. re 
socercengagas Accrued Interest, Rents, ) eee Premiums, “Accou Receive 


$26,737,417.00 Agents Balances, net . 


WIE oc vs icnces exmnnpawniess naamnnrnaes 





RoED sant Boe Deduct Assets not Admitted. . 5 hoes pre eRe Reins 
$33,611,093.00 TOTAL ADMITTED ASSETS ....... 00000 cccloess 
1915 and 1916 LIABILITIES 
$42,037,509.00 Claims Pending, Premiums Paid in Advance and Commissiits Due A 
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JOINS ATLAS LIFE 
Minor Morton Becomes Agency Manager 


Minor Morton, who resigned the position of 
vice-president and agency manager of the 
Volunteer State Life of Chattanooga, Tenn., 
eighteen years ago, will become agency man- 
ager of the Atlas Life of Tulsa, Okla., Feb- 
ruary 15. Mr. Morton is exceedingly well 
known among life insurance men in all sec- 
tions of the United States. He began his 
career here, as an agent of the New York Life, 
about twenty-five years ago. Subsequently, he 
was for some years one of the city managers 
of the Equitable Life, of the U. S. A., in New 
York. He left here in 1918 to go with the 
Chattanooga company as agency manager, and 
a few months later was elected vice-president 
and a member of the board of directors. He 
and his wife recently returned from a tour 
of England and the Continent. Mr. Morton 
has contributed a number of valuable articles 
to THe Specrator, and is the author of “The 
Life Insurance Business,” published by The 
Spectator Company. 





Fine Progress of American Life Reinsur- 
ance Company 


In its sixth annual statement the American 
Life Reinsurance Company of Dallas, Texas, 
shows that the year 1924 was a very satisfac- 
tory one for the company. It closed the year 
with assets of $871,466, an increase of nearly 
$100,000, while its surplus to policyholders also 
advanced to $460,072, including $250,000 cap- 
ital. The life insurance in force grew to the 
extent of over $8,000,000, and amounted on 
December 31, 1924, to $49,251,815, with 
acquired policy reserves of $392,926, an in- 
crease of over $105,000. In addition it had 
accident insurance in force to the amount of 
$20,634,359, an increase of over $1,640,000. The 
applications received by the company in Decem- 
ber, 1924, amounted to $2,860,000, and ex- 
ceeded those in any other previous month. The 
progress of the company has justified the ex- 
pectations of President A. C. Bigger and his 
associate officers. Included among the assets 
_ of the company is its home office building, 
acquired during the past year, which is car- 
ried at only $100,000, although appraised at 
$150,000 by the Texas Insurance Department. 


Northwestern National Life to Hold 
$200,000,000 Convention 


The Northwestern National Life Insurance 
Company, Minneapolis, Minn., will hold an 
agency convention at its beautiful new home 
office building on August 10 and 11. The event 
will celebrate the fact that the company has 
reached the $200,000,000 mark of insurance in 
force, and elaborate program is planned. 

Appointed General Agent of George 
Washington Life 


The George Washington Life Insurance 


Company, Charleston, W. Va., has appointed 
James Foster of Pigeon, Mich., as its general 
agent in the counties of Huron, Bay, Saginaw, 
Tuscola and Sanilac. 


SOUTHERN-STANDARD MERGER 
Separate Department for Negro Company 
Under Old Officers—Finances Con- 
trolled by Southern 
The merger of the Standard Life Insurance 
Company, a negro organization of Atlanta, Ga., 
with the Southern Insurance Company of 
Nashville, Tenn., an institution owned and con- 
trolled by whites, was announced in last week’s 
issue of Tue Spectator. This move brings 
together two companies with a capital of about 
$5,000,000 and insurance in force of $75,000,- 
ooo. The reinsurance deal was consummated 
on January 15 and calls for a transfer of out- 
standing policies, liquidation of debts and sub- 
stiution of 10,000 shares of common stock of 
the Southern Insurance for the entire stock 
of the Standard Life. The common stock of 
the Southern Insurance has a par value of $5 
and sells for $20. The insurance departments 
of Georgia and Tennessee have approved the 
merger, thus giving the Southern Insurance 
control of the Standard Life’s assets of about 
$3,200,000 and business in force of approxi- 

mately $28,000,000. 

The Standard Life, under the terms of the 
contract, will continue its corporate existence 
and a separate department will be established 
in Atlanta, with officers of the Standard Life 
in charge, to continue operation of the rein- 
sured company under supervision of men from 
the Southern. The loan made by the South- 
eastern Trust Company to the Standard Life, 
now amounting to only $300,000, will be paid 
at once by the Southern Insurance under the 
agreement reached. The Southern Insurance 
will also fulfill the policy contracts of the 
Standard Life and will either substitute its 
own policies for those of the latter company 
or will attach a rider. 

Complete transfer and assignment of assets 
of the Standard Life are placed under the au- 
thority of the law firm of Little, Powell, Smith 
& Goldstein as far as the contracts and deeds 
necessary to this end are concerned. The 
Standard Life holds equities in valuable real 
estate in Atlanta and this awaits larger de- 
The finances of the Standard will 
be managed exclusively by the Southern. Dur- 
ing the past year the Standard Life, under 
supervision of Insurance Commissioner W. A. 
Wright, increased its surplus from $38,000 to 
$93,000 and has reduced its indebtedness at the 
rate of $100,000 per month. Silas B. 
president of the Southeastern Life and Trust 
Powell, Atlanta 
jurist, have acted as executive managers. H. 
E. Perry, president of the Standard Life, wil 
continue as the head of its reinsured business. 

The Standard Life is the fourth company 
which the Southern Insurance has _ reinsured 
during the past two and a half year; the others 
being the Masons Annuity in 1922; the Mis- 
sissippi Life, a negro industrial organization, 
in February, 1924, and the Reliable Insurance 
Company of New Orleans in May, 1924. W. 
G. Harris is president of the Southern In- 
surance. The contract between these two com- 
panies has aroused not a little interest in life 
insurance circles generally. 
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New England Mutual Life’s Most 
Productive Year 

President Daniel F. Appel, of the New Eng- 
land Mutual Life Insurance Company, Boston, 
Mass., this week presented the eighty-first 
annual report of the company to its members, 
The year 1924 was the most productive one in 
the long and honorable history of the New 
England Mutual Life, which is the oldest char- 
tered American life insurance company. With 
assets of $153,956,139 and a net surplus of $10,- 
338,769, the company is in the strongest position 
it has ever held. Its insurance in force is now 
$781,084,967—an increase of over $61,000,000 
during the year—while the assets increased $13,- 
628,819, and surplus increased $1,172,233 after 
the payment of $4,671,883 of surplus to policy- 
holders. The shares of surplus payable to 
policyholders in 1925 have been increased to 
$6,150,000, which is included among the liabili- 
ties. The New England Mutual life has been 
most carefully managed and well fulfills the 
basic purpose of life insurance, namely, the pro- 
tection of the home and family, also providing 
against the depletion of estates by taxation and 
for every business interest. The New England 
Mutual has always been notable for its high 
standard of fair dealing and its conservative 
management. 


Gratifying Gains of American Life, Detroit 

The year 1924 was a very satisfactory one 
for the American Life of Detroit, it having 
made handsome gains in all the essential fea- 
tures of its statement. Some of its increases 
during the year were the following: In assets, 
$1,189,667; in surplus to policyholders, $155,- 
507; in insurance in force, $3,913,385. As of 
December 31, 1924, the American Life had as- 
sets aggregating $9,200,804, and a surplus to 
policyholders of $520,873 after making due 
provision for all liabilities. The outstanding 
insurance amounted to $70,478,440. A very 
gratifying feature of the company’s business is 
the persistency with which its policyholders re- 
new their contracts. The officers of this sound 
and progressive company are: President, Clar- 
ence L. Ayres; vice-president, H. P. Trosper; 
secretary, M. O. Rowland; superintendent of 
agents, FE. H. Marshall: auditor, George E. 
medical director, Dr. William H. 
I’, Cross. 


Leonard ; 
Browne, and actuary, C. 


National Protective Life Advised to 
Liquidate 

The report of the examination by the New 
York Insurance Department of the National 
Protective Life Association of Waverly, N. Y,, 
has just been filed and shows that the concern 
on December 31, 1923, had total gross assets 
of $132,133, of which $56,744 were deducted 
as not admitted, leaving the net assets on de- 
partment basis $75,389. The examiners cal- 
culate the liabilities at $115,983, thereby show- 
ing a deficit of $40,594. The total income from 
members in 1923 was $306,476 and the expendi- 
tures amounted to $351,457, of which only 
$168,214 were payments to members, while $71,- 
270 were commissions and expenses paid to 
organizers. 
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FIRE 

Failure to separate damaged and undam- 
aged property after store fire is not sufficient 
to non-suit plaintiff. Denial of liability by 
insurer is evidence of waiver of proof of 
loss. Failure of insured to comply with 
policy provision for appraisal is not ground 
for a non-suit. 

Trial of an action to recover upon a policy 
of fire insurance covering goods and merchan- 
dise resulted in a verdict for plaintiff in the 
amount of $695.64. Defendant contends that 
court erred in refusing a non-suit. It was first 
contended that proofs showed a failure by 
plaintiff to comply with a condition in the pol- 
cy, precedent to recovery, in that he had neg- 
lected to separate the damaged and undamaged 
property. there was no proof that 
any of the merchandise was undamaged after 

the refusal to non-suit for 
proper. 


However, 


the fire, and this 


reason Was 
The second contention was that plaintiff had 
failed to file a proof of loss satisfactory to 
the defendant. It was admitted that the proof 
of loss contained a 
to the merchandise, but it also contained proof 
of damage to the building, which was covered 
by-another policy issued by the defendant. The 
proof of loss was probably sufficient, even if 
matter. How- 
denied liability 
without reference to failure 
Such denial 
right to 


statement of the damage 


it contained some unnecessary 
idant had absolutely 


under the policy 


ever, defer 
to file a proper proof of loss. 


a waiver of the defendant's require 


a proof of loss. 

failed to comply with a de- 
mand made upor by defendant for an ap- 
praisal of of the goods. Such ap- 
praisal, however, is only required “in the event 


Plaintiff also 
1 him 


the value 


of disagreement as to the amount of loss” and 
there is ere to show 
dispute over the matter. 

tiff upheld and 


that there was any 
Judgment for plain- 
rule to show cause discharged. 
Scottish Union and National 
Ins. Co. (Supreme New Jersey), 126 
Rep. 65 


Radwanski < 

Court of 

Atlantic 
AUTOMOBILE 

Whether or not automobile was stolen is 
a question for the jury. Whether proofs of 
loss were submitted within time prescribed 
by policy is a question for jury to decide. 
Where defendant permitted introduction of 
evidence of waiver of time for filing proofs, 
trial court’s charge that there was evidence 
of waiver, was not an error. 

The automobile insured was taken from the 
insured’s garage in Newark, N. J., by one Ed- 
ward Bill, who had worked for the plaintiff 
intermittently for a number of years, and one 
of his friends. They added two friends to 
their party and after riding for a time, skidded, 
struck a pole and wrecked the car. 

There was evidence that the man who stole 





the car had done odd jobs for plaintiff for a 
number of years. He did nothing, however, 
for plaintiff in the month of August, 1921, 
when the car was stolen, except take the car 
to a garage to have a new tire placed on a 
This man testified at the trial that he 
stealing the car. Held, 
stolen or 
was a 


wheel. 
had no intention of 
that whether the car was actually 
not, within the meaning of the policy, 
question for the jury to decide. 

The testimony given by plaintiff as to de- 
livery of proofs of loss was far from per- 
One of plaintiff's witnesses testified 
that he delivered proofs about a week before 
the sixty-day period was ended. The dates 
on the proof of loss contradict the witness as 
to the time of delivery. However, it was not 
error to admit oral evidence as to-date of de- 
livery, for such evidence did not alter the 
written document. 

Defendant also claimed that judge erred in 
stating to jury that there was proof of waiver 
of time within which to file proofs of loss. 
reply did not 
but joined issued by a denial. 
defendant permitted the intro- 
duction of evidence of waiver without objec- 


suasive. 


It was claimed that plaintiff’s 
plead waiver, 
However, the 


tion and there was no error in the trial court 


commenting such evidence. Judgment 
tor plaintiff affirmed. 
{utomobile Ins. Co. of Hartford, 


(Supreme Court of New Jersey), 126 


upon 


IWieson vs. £ 
Conn. 
\tlantic Rep. 652. 

Owner of automobile not having com- 
plied with registration law cannot recover 
on policy as “sole and unconditional owner.” 

The husband of the plaintiff obtained a fire and 

Desiring 
he visited 
wife 


theft policy covering his automobile. 


have the policy run to his wife, 


the company’s agent and substituted his 
assured. 

it was provided by the Ohio statute 
all gifts passing title to a used motor 
the gift shall exe- 
cute in the presence of two witnesses a bill of 
same to the 
before the passage of title. The 
said bill of sale to be veri- 
inally that person 
should three 


is the 

Llowever, 
that in 
vehicle, the person making 
sale in duplicate and deliver the 
donee at or 
law also required 
and 


fied hefore a notary, 


receiving the biil of sale within 
days file one of duplicate copies with the clerk 
of courts of the county, who shall affix his offi- 
cial seal. 

What right has plaintiff to recover as sole 
and uncoditional owner when no bill of sale 
had been issued to her, at or prior to the time 
the car was claimed to have been stolen? The 
sole purpose of the statute is to prevent as far 
as possible the stealing and resale of car, a 
very popular trade at present. The plaintiff 
must necessarily rest her title to the car on 
the bill of sale required by the statute, for a 


bill of sale can have no force or effect, under 
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the statute, unless it is properly executed and 
filed for record with the clerks of court. Judg- 
ment for plaintiff reversed. 

Ohio Farmers Ins. Co. vs. Todino (Supreme 
Court of Ohio), 145 N. Rep. 25. 


Fire insurance policy on automobile stat- 
ing that policy should be void if assured’s 
interest be other than unconditional and sole 
ownership, never went into effect where 
automobile was mortgaged at time of issue. 

In paragraph 3 of the policy under the word 
“warranties,” certain statements appear which 
are to be treated as a declaration of fact by the 
assured. “This policy shall be ‘nul and void’ 
‘if the interest of the assured be other than 
unconditional and sole ownership” is the con- 
trolling statement. It appeared, however, that 
at the time the policy was issued, one Austin 
held a mortgage upon it, which had been given 
by the plaintiff sometime previously. The in- 
terest of the assured was not unconditional 
and sole ownership. “The defect in the plain- 
tiff’s title went to the essence of the contract 
of insurance and the policy under its condi- 
tions never took effect.” Harvey vs. Paw- 
tucket Mut. Fire Ins. Co. (Supreme Jud. Ct. of 
Mass.), 145 Northeastern Rep. 35. 


FIRE 

Bank held to be a special agent without 
authority to reinstate a lapsed policy. Pay- 
ment of an overdue assessment to banking 
agent, knowing of fire but not delinquency 
of payment, held not a waiver. 

By terms of fire policy, plaintiff agreed to 
pay all account of losses in- 
curred within thirty days after notice—and also 
that a failure to pay an assessment within this 
period rendered the policy null and void. A 
delinquent member could have his insurance 
reinstated by paying arrears and a 10 per cent 
thereon. Plaintiff had received notice 
of assessments, which remained unpaid for 
more than thirty days. On the day after the 
fire, appellee-plaintiff paid the amount of the 
without informing 

The bank, know- 
ing of the fire, but not of the delinquency, de- 
posited it to the credit of the appellant. As 
soon as the insurance company learned that the 
insured had paid the assessments to the bank, 
it refus accept the money from the bank 
and denied liability because of plaintiff’s fail- 
ure to pay assessments within time required by 
the policy. 


assessments on 


penalty 


assessments to the bank, 


them that he was delinquent. 


ed to 


Held, that the bank, at most, was a special 
agent with authority to receive assessments in 
the usual course of business. The bank was 
not shown to have the power or authority to 
accept payment of the delinquent assessment 
after the fire and so revive a policy which it 


knew to be void. Further, its acceptance of 
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WONDERFUL CLIMATE 
Most prosperous industrial district in the 


Ed. L. Cotting, General Agent 


PAN-AMERICAN LIFE INSURANCE CO. 
Ist National Bank Bidg., Birmingham Ala. 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 

















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 

















Actuarial 





FREDERIC S. WITHINGTON 


PLA. 1. A. 
CONSULTING ACTUARY 


Insur ance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 











Established 1865 
David Parks Fackler Edward B. Fackler 
William Breiby 


FACKLER, FACKLER & BREIBY 


Consulting Actuaries 
Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 


References Covering Past 23 Years 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 








Z I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


1600 Bankers’ Trust Bldg 
Philadelphia 


Workmen’s Compensation 
Liability and Casualty Lines 
Industrial Funds, etc. 




















Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 

Reorganization. 


75 Fulton Street New York 


Consulting Engineers 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 

















DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. _ Telephone State 7298 
CHICAGO 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA. 


FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 
HOME OFFICE BUILDINGS 
Full Architectural and Engineering 
Services Available 
37 Wall St. Tel. Hanover 6718 New York City 














Adjusters 














FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. Indianapolis, Ind. 
Hubbell Building Des Moines, lowa 








F. M. SPEAKMAN, C.P.A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 








Bowling Green 6538 
THEODORE D. HELPRIN 
CARGO SURVEYOR 
AND 
MARINE CLAIM ADJUSTER 
16 EXCHANGE PLACE NEW YORK 


— 











26 











the m 
was d 
icy in 
and re 
a vol 
Know! 
sential 
does n 
Farme 
Males 
No. 2, 


Jou 
The 
York | 
under | 
of sub; 
surance 
compre 
past ye 
Willian 
of the 
twelven 
vear fi 
that the 
that th 
in litige 
the ex 
particul 
Exper 
the gre 
taxes. 7 
they cu 
panies a 
than th 
duction 
ratio go 
hesitanc 
excess 
little re 
made bh 
tivities 
taken w 
saved a: 
put upo; 
Amon, 
Rowe, fp 
Pany; A 
eral man 
ance Cor 
States] 
Richards 
Accident 
tion; S. 
Partment 
Ita, and 


























£5 SRT ARRIBA! 


Lagrarre 





January 29, 1925 


THE SPECTAIOR 


Miscellaneous Insurance 

















oo 
Statisticians Great Gains of Aetna Life ca ; 
The seventy-fifth annual statement of the 
—_—— JEtna Life of Hartford, together with the an- PERSONAL ITEMS 
° nual statements of its affiliated companies, the 
Underwriters ZJEtna Casualty and Surety Company, the Auto- 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. — 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. shone: JOHN 1090 
50 John St. New York City 














een a eT NN ene a 
the money without knowledge that the insured 


was delinquent is not enough to revive the pol- 
icy in view of appellant’s repudiation of its acts 
A waiver is 
right. 


and refusal to accept the money. 
, yoluntary surrender of a known 
Knowledge of existence of the right is an es- 
sential condition. One cannot waive what one 
does not know. Judgment for plaintiff reversed. 
Farmers Ins. Ass'n of Hamilton County vs. 
Males (Appellate Court of Indiana), Div. 
No. 2, 145 N. E. Rep. 446. 


Journal of Commerce Review Number 

The annual insurance review of the New 
York Journal of Commerce, which was issued 
under date of January 19, contained a variety 
of subject matter by authors of note in the in- 
altogether provided a 
the events of the 
Editor 


surance world which 
comprehensive picture of 
past year and the significance of them. 
William S. Crawford himself wrote a review 
of the fire insurance business during the past 
twelvemonth, pointing out that it was a hard 
year from an standpoint, but 
that the investment situation was excellent and 
that the companies had won important cases 
in litigation during the year. His comment on 


which follows, is of 


underwriting 


the expense situation, 
particular interest : 

Expenses have caused company executives 
the greatest anxiety. They cannot reduce 
taxes. They cannot cut off rating bureaus. If 
they curtail fire prevention activities the com- 
panies are likely to pay more in increased losses 
than they save on expenses. If expense re- 
duction affects the premium income the expense 
ratio goes up. This accounts in part for the 
hesitancy in tackling the “excepted cities” and 
excess commission problems vigorously. <A 
little reduction in expenses can probably be 
made by eliminating the duplication of ac- 
tivities of organizations, and this has been 
taken up. It is doubtful if as much will be 
saved as would be if a few large cities were 
put upon a reasonable commission basis. 


Among the contributors were J. Scofield 
Rowe, president, Metropolitan Casualty Com- 
pany; A. I. Forrest, vice-president and gen- 
eral manager, North American Accident Insur- 
ance Company; Henry Moir, president, United 
States Life Frederick 
Richardson, United States manager, General 
Accident, Fire and Life Insurance Corpora- 
tion; S. Y. Tupper, manager, Southern de- 
partment, Queen Insurance Company of Amer- 
a, and many others. 


Insurance Company, 


mobile Insurance Company, and the Standard 
Fire Insurance Company, shows some interest- 
ing figures. 

The combined statement shows assets of 
more than $291,500,000, and a total surplus to 
policyholders of $44,415,342. The total income 
for 1924 was $131,308,986. This is an increase 
of $28,769,422 in assets over 1923, an increase 
of $5,102,074 in surplus to policyholders and of 
$21,071,392 in premium The total 
paid to policyholders during 1924 was $60,- 
401,370. 

The AEtna Life issued $673,577,688 of new 
life insurance (paid for) during the year, or 
an increase of $161,967,144, making the great- 
est gain in the company’s history. The life 
insurance in force now amounts to $1,967,897,- 
468, or $374,308,718 more than last year. The 
assets total $245,556,619, an increase of nearly 
$21,000,000 over 1923, and the surplus to pol- 
icyholders totals $31,000,131, an increase of 
$3,216,242. The increase in premium income 
over 1923 was $8,195,397. There was paid to 
policyholders during 1924 the sum of $41,086,- 
201, making a total of $534,003,433 paid to 
policyholders since the company’s organization. 

The eighteenth annual statement of the AEtna 
Casualty and Surety Company shows assets of 
$21,440,131, an increase of $2,440,478 over 1923, 
while the surplus to policyholders totals $7,- 
161,485, an increase of $846,247. 

The twelfth annual statement of the Auto- 
assets of 


income. 


mobile Insurance Company shows 
$21,857,152, and surplus to policyholders of $4,- 
538,415. The increase in income 
amounted to $11,102,395, in assets to $5,351,- 
665, and in surplus to policyholders to $11,667. 

The Standard Fire, in presenting its fifteenth 
annual statement, records assets of $2,721,993, 
and surplus to policyholders of $1,715,312. This 


premium 


is an increase of $1,131,176 in assets, and $1,- 
027,918 in surplus. The increase in premium 


income totaled $67,957. 


Kansas Life Official Denies Connection 
With Peerless 


[To the Editor of THe Specrator] 

Won't you 
in your journal of January 15, 1925. on page 25, where 
it is stated that W. A. 
sas Life, is promoting a new company? 

Mr. Benson has been employed by the Kansas Life 
as a city agent for the past few years, and has had 
no connection with the actuarial department. 

It is further stated that several of the officers of 


kindly correct announcement appearing 


Benson, actuary for the Kan- 


the Kansas Life are interested in his new venture. 
Mr. Edwards, our president, and myself are the only 
officers who are active in the conduct of the affairs 
of this company, and I assure you that we have no 
interest whatever in the promotion of the Peerless 
L. and A. 

I cannot understand how thys article could have 
been given out and I will appreciate it very much 
indeed if you will accept my word and correct it. 

Very truly yours, 
F. H. Scnuo.te, 

Secretary and Medical Director, Kansas Life In- 

surance Company. 
Kan., January 20. 
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At the recent meeting of the Aces’ Club of 
the Atlantic Life, held in St. Augustine, Fla., 
R. L. Dobie, general agent at Norfolk, received 
a twenty years’ service pin. Mr. Dobie has held 
a general agency contract with the Atlantic 
longer than any of its other general agents. 

Resolutions commending the work of James 
T. Catlin, Jr., as president of the Danville, Va., 
Chamber of Commerce, were passed by the 
chamber upon the expiration of his term. Mr. 
Catlin is a well-known local agent at Danville. 

K. A. Luther, agency secretary of the A<tna 
Life Insurance Company, opened his desk this 
morning, looked at the calendar, saw nothing 
familiar about the date, and forthwith prepared 
for one of his regular busy days. He rang for 
his secretary. The greeting she uses for some 
three hundred working days in the year was 
missing. “Many happy returns,” she smiled in- 
stead, and then the “man behind the rate book” 
suspected something. 

Anyway, it was an eventful birthday for Mr. 
Luther. It happened that a dozen or more of 
his managers, most of them from big Eastern 
cities, were in the home office. This, the year 
1925, is the seventy-fifth anniversary of the 
7Etna Life Insurance Company. Having re- 
minded his big producers of the fact, and he 
in turn being mindful that all were in excel- 
lent humor after the birthday luncheon at the 
Hartford Club, Mr. Luther suggested a produc- 
tion plan for 1925 which would commemorate 
the anniversary. It was his hope, the agency 
secretary explained, to set aside seventy-five 
working days—the months of March, April 
and May were suggested—for the purpose of 
an anniversary drive. When the motion was 
put to a vote, it was carried unanimously. 


Guardian Life Policyholders Approve Plan 
of Mutualization 

At a meeting of the policyholders of the 
Guardian Life Insurance Company of America, 
held on January 22, 1925, at the offices of the 
company in New York, the policyholders, by an 
overwhelming majority vote, approved the plan 
of converting the company into a mutual life 
insurance corporation. The plan is expected to 
become effective on or before January 28, 1925, 
upon its approval by the Hon. James A. Beha, 
Superintendent of Insurance of the State of 
New York. 

It is a matter of interest that of the very 
small proportion of the company’s pelicy- 
holders who expressed their disapproval of the 
plan, some stated that they were so well satis- 
fied with the present management of the com- 
pany as to be opposed to any change, not real- 
izing that the same is expected to benefit them, 
particularly through a more rapid expansion 
of the company's business. Other policyhold- 
ers expressed their disapproval of the plan in 
the mistaken belief that in a mutual corpora- 
tion their policies might be subject to assess- 
ment. Such is not the case, however, as neither 
the policies themselves nor the new charter of 
the company will authorize the levying of such 
assessments under the company’s policies, and 
as a matter of fact the terms thereof will not 
be affected in any way. 


—John E. Overby of Danville, Va., has resigned the 
representation of the Northwestern National of Mil- 
waukee out of sympathy for the Milwaukee resolu- 
tion of the National Association of Insurance Agents. 
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FINANCIAL STATEMENT DECEMBER 31, 1924 


ASSETS 


First Mortgages on Real Estate and Real Estate 
Bonds (worth in each instance double the 


eA VSRINAE BANE. ic .5.< aio arco Sb-e 6 fos ce BGS OR $6,663,697 .38 
BURR EIN UES ISNAS 2d ca is bie a igiw icon eoeS aperwlaere aegnarswls 48,606 .71 
Policy Loans and Renewal Premium Notes (net) 1,572,021 .87 
Real Estate ($226,663.88 sold on contract)...... 418,243 .56 
MSR ere ee Ur ahs evans a ered aisnsd eAvareaiete 113,178 .17 
MAX MCCTEICALCS 6.5 6 i6.si6 isa 6 ares 06 sad gree wd erseisee 5,451.10 
interest Dneand Accrued. ..........6c800006% 160,409 .90 
Deferred and Uncollected Premiums (net)...... 219,285 .19 
Furniture, Underwriting Equipment, Fixtures 

and Supplies (all charged off)............... None 
Agents’ Debtor Balances................-005. None 
Non-aduiitted Assets... 6.606 ccc ccc ee aes None 

Total Net Assets...........0 00.0020 caus $9,200,893 .88 


LIABILITIES 


Reserve for all policies in force including disability 

RESCLNO <9. Socal cla OSU RC toa $8,243,207 .28 
Reserve for installment trust benefits not yet due 151,940.40 
Reserve for present value of disability benefits not 

CLUE a a is os che Satins diela wigs rusianore canoes 61,000 .28 
Reserve for unpaid claims in course of adjustment 25,122 . J4 
Reserve for premiums and interest paid in advance 

and dividends left on deposit................ 56,050 .30 
Reserve funds apportioned and set aside for an- 


nual dividend policies... .... <2. 6. sc02<0 50 ne 15,280 .92 
Reserve for agents’ credit balances............. 9,154.78 
PRESEIVE ROL RES a/scicrciclane cheidaiotineve ene Sakurai 33,725 .38 
Reserve for all other liabilities................ 84,539 .16 
Contingency Fund)... ..:5.....%..+- $87,200 .95 
Mortality Fluctuation Fund...... 43,558 .99 
BA DHOlS vies ois. cee circle eee awn el aiale 200,000 .00 
SOULE DINES 2 6 ccars'ai5 sete Ria. es orate) Orava ee 190,113 .40 
Surplus to Policyholders (Net). ...........0.00. 520,873 .34 


$9,200,893 .88 


RECORD OF AMERICAN LIFE PROGRESS 



















The Company’s Outstanding Insurance Account Now Amounts to (paid for basis).. 
The Asset Resources of the Company are 
The Policy Legal Reserve Account Required by Law Amounts.to 
The Resources from Annual Income in 1924 were 
The Company Paid to Policyholders and Their Beneficiaries During the Year 1924. . 
The Sums paid Policyholders and their Beneficiaries from Organization to date 

PUR A MNEMESE END Oslo a Weick circle’ stents fais area naan a eatote ie dieeaas iota tone: sire gays iel Bel) ebesove) se OER sia TeCe 
Amount now held for protection and benefit of Policyholders 
Total amount paid to and now held for benefit and protection of Policyholders... . 
The Company Increased its Assets During 1924 in the amount of 
The increase in Surplus account during the year 1924 was 


The fact that the great body of Policyholders of the Company is Satisfied with the Service 
and Treatment rendered is indicated by the Staple Quality and Persistent Nature of its 
Business—the Terminations During 1924 from the causes indicated below being only: 


Surplus to Paid Policyholders 
Date Assets Insurance in Force Policyholders Since Organization 
Dec. 31, 1907 $139,271 $1,594,500 $121,396 
Dec. 31, 1910 307,072 5,264,687 119,777 $37,462 
Dec. 31, 1914 823,475 11,146,091 122,480 188,390 
Dec. 31, 1920 2,505,214 30,829,093 120,317 967,854 
Dec. 31, 1922 6,978,604 61,084,894 347,548 2,479,746 
Dec. 31, 1923 8,011,227 66,565,054 365,366 3,069,104 
Dec. 31, 1924 9,200,893 70,478,439 520,873 3,734,781 


SOME SALIENT FEATURES OF AMERICAN LIFE PROGRESS 


$70,478,439.80 
9,200,893.88 
8,243,207.28 
2,499,890.90 
665,676.35 


$3,734,781.31 
9,200,893.88 


12,935,675.19 
1,189,666.84 
155,506.65—43 % 


AOPmiMAtCd bY MADEC ...6 5.6 56 5 6c oc eae ose oder 5.56 % 
Terminated by Surrender.................ssc000% As OYA 
derminated by Expiration... .. 0. 66605. ecco wes 1.24 % 
Terminated by Maturity........ 0.00.66 ces cae cewes 015% 
POTMINAlEA BY WERE ocic66 6 5 es ee wets eee he wes 61 % 










Washington. 





Policy Reserve Valuation, Massachusetts—New York—New Jersey Standard. 


Satisfied and Persistent Policyholders are the Result of American Life Treatment and Service 


ees | 


A Company organized and operating under the rigid Old Line Legal Reserve Laws of the State of Michigan, and 
licensed as such in the following States: Michigan, Ohio, Pennsylvania, New Jersey, Maryland, Virginia, West Virginia, 
Indiana, Missouri, Illinois, lowa, Minnesota, North Dakota, South Dakota, Kansas, Oklahoma, Colorado, Oregon, and 
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The Technique of the Approach 


By Cuas. J. RockwELi 


Director of the Division of Life Insurance Salesmanship, University of Pittsburgh 


The approach is the most important element 
of the interview, since it is the foundation upon 
which that interview must be built. The way 
it is made affects, either adversely or bene- 
ficially, the interests of both the salesman and 
the prospect. Subsequent difficulties, resistance 
and failures experienced can be traced, more 
or less directly, to errors in the approach, gen- 
erally due to lack of fundamental understand- 
ing of human nature, attempts to act on im- 
promptu ingenuity or failure to make specific 
preparation. Its negative effects can be over- 
come, it is true, if opportunity is given; but it 
would seem far better salesmanship to minimize 
these opposing reactions, and so far as possible 
evoke in their stead reactions favorable to 
further procedure. To our prospects we owe 
the obligation to approach them interestingly 
and successfully. Many a proposal, calculated 
for the best interests of the person approached, 
has been hastily rejected or its consideration 
refused to the eventual loss and permanent in- 
jury of those near and dear to a prospect, be- 
cause the approach made to him was such as 
to invite or even suggest such rejection. It is 
the salesman’s obligation to teach men how to 
use life insurance for their best interests and 
his sphere is not confined merely to its sale to 
those who, of their own accord, recognize its 
capacity to serve them. We owe it to them that 
we shall so present a service in which we be- 
lieve, that a fair consideration of it in all its 
aspects, and a serious effort to apply it, will 
be assured before a decision is made. 

Preparation for an approach, then, has 
naturally, three stages; the consideration of the 
episode as an element of interviews generally ; 
the selection of methods indicated by the case 
IN point and, finally, a review of the anticipated 
behavior in the actual presence of the prospect. 


—Address at the Indiana Insurance Day. India- 
hapolis, Ind., January 20. 


A successful approach results because of the 
attractiveness of the ideas advanced and the 
impression made by the behavior of the person 
advancing them. From both angles there are 
opposing factors which must be quickly har- 
monized. My opinion of the value of my ser- 
vice to the prospect is not identical in degree 
with his first opinion of it; but he must be in- 
duced to hold his decision in abeyance until 
he has considered mine in its proper relation- 
ship to his situation, and thus cause his opinion 
to become modified by mine. His behavior is 
calculated to resist the necessary social situa- 
tion which will permit an intimate and relaxed 
discussion, hence mine must be consciously 
planned to collide with his resistance as little 
as possible. Legitimate devices to assure these 
situations are proper, but trickery and vaude- 
ville stunts are at best questionable and in the 
long run harmful. 

The ultimate purpose of the approach is to 
cause the prospect to be favorably inclined 
toward the discussion and consideration of a 
life insurance proposal. Ideas are not con- 
sidered singly, detached from other ideas. Each 
has its associative fringe which tinctures its 
consideration. Usually these are ideas which 
we have come to habitually associate with the 
one now presented to us. The salesman’s func- 
tion is to forstall the tendency to make habitual 
associations and act on such erroneous premises. 

Men habitually associate life insurance with 
the idea of dying, which is, in itself, an abhor- 
rent idea. This is a happening of the indefinite 
future; because it is indefinite, the date of its 
occurrence seems remote and plenty of time 
seems allowed to prepare for it. Furthermore, 
it deals with situations which have never been 
experienced and are thus not impressive and 
are difficult to imagine. Such habitual asso- 
ciation is certain when life insurance is pre- 
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sented without having prepared for it an asso~ 
ciative fringe so vivid as to overcome habit. 

As an abstract idea life insurance makes a 
rather weak appeal to the usual prospect. Its 
benefit at its maximum is an eventual one, and 
the prospect himself, who is the actual buyer, 
is generally not the recipient of those benefits. 
When life insurance can be definitely associated 
by him with his own present interests it ceases 
to be a detached idea and is at once more favor- 
ably viewed. 

Men buy only because the device presented 
promises them assistance in the completion of 
plans and intentions affecting their individual 
interest. In the thought that these plans will 
be completed they find a satisfaction amount- 
ing to a great happiness. An idea which prom- 
ises this happiness is an idea sure of favor- 
able reception. 

Men’s plans revolve around their chief inter- 
ests, and regarding these their intentions or 
desires vary. This interest may either be the 
family interest, business interest, self-interest 
or social interest and his happiness may result 
from assuring to this interest the creation or 
preservation of wealth, increased usefulness or 
capacity or a more complete safety or comfort. 
The association of life insurance with a per- 
sonal interest gives it the favorable associative 
fringe, and the vividness of that interest at the 
moment an idea relating to it is advanced, deter- 
mines the extent to which it will tincture the 
life insurance idea. The nature of this inter- 
est and the degree of feeling felt toward it 
should be known or disclosed during the ap- 
proach. 

Even men’s chief interests are not always 
foremost in mind; administrative business 
habits, abstraction or absorption of thought may 
temporarily eclipse them. These interests we 
must recall to active consciousness during our 








approach. So important has experience shown 
it to be to divert men’s thought before attempt- 
ing the introduction of the life insurance idea 
that devices and tactics to do this are an essen- 
tial part of many salesmen’s technique. Divert- 
ing the mind, recalling the interest and stimulat- 
ing the imagination precede the presentation of 
any insurance benefit. 


MEtTHopDs oF APPROACH 

Conversational openings to accomplish these 
vary in detail, but broadly classify themselves 
according to methods into three groups: 

Diversions to excite curiosity or 
entertain. 

Direct challenges to attention by 
problem. 

Interrogatory explorations to disclose pros- 
pect’s point of view. 


merely 


stating a 


Diversions are extraneous ideas in themselves 
and can, by awkwardness, actually defeat their 
intended purpose. Their successful use depends 
on the casualness of their introduction, their 
nature and the extent to which they can be 
linked without effort to the subsequent con- 
versation. Diversions which divert only to 
necessitate a second diversion are injurious, 
those which divert and have no close relation- 
ship to the purpose of the call are resented, 
and those having no connection at first pres- 
entation with the prospect's personal interest 
are useless. 

Direct challenges can be used when prospect's 
purposes and interest are known and a prob- 
lem affecting one of them is admittedly un- 
solved. They may be questions or statements 
but must admit of no sound adverse position 
being taken. The reply to them is of less im- 
portance than the reaction which is experi- 
enced. 

The interrogatory method is used by many 
salesmen almost exclusively. This 
establishing an understood basis of considera- 
tion—discloses an interest, the nature of pros- 
pect’s desires concerning it, 
problems which exist and prepares the mind 
for the reception of solutions for them. 


assists in 


adinissions of 


Having selected the ideas to be used in the 
approach and the form of their presentation, 
the matter of the physical behavior remains. 
The reception which ideas will receive is deter- 
mined as much by the manner and circumstances 
of their presentation as it is by their actual 
content. The two problems of performance 
are to secure access to our prospect in a favor- 
able environment and to create a friendly so- 
cial situation. 

The literature of high-pressure salesmanship 
teems with entertaining examples of tricks 
which enabled salesmen to reach prospects 
secluded behind a barrier of brass railings and 
secretaries. How many attempts on their own 
part and that of their imitators to repeat these 
tactics have resulted in failure and discomfiture 
it would be impressive to know. Seldom does 


the same combination of circumstances and per- 
sonality which made these instances successful 
(when they were so) again present itself. Any 
man who can afford to pay a secretary to safe- 
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guard his time and strength is not a fit subject 
for an unprepared canvass. Yet any man who 
can do so, will see us, if we come to him on 
terms of equality with him, with something of 
importance to him, or on an errand of a con- 
fidential nature. No secretary will bar the way 
when she is convinced of any one of these and 
can justify her conviction to her employer. 
The tactics are entirely those of impressing the 
secretary without deceiving or embarrassing 
her employer when he responds to our re- 
quest. Remembering that she conveys ideas to 
him, and rarely the exact words in which she 
receives those ideas, we give her only ideas for 
her interpretation. Introductions place me on 
terms of equality with strangers, references to 
his self-interest convey ideas of my importance 
and courteous refusals to disclose my errand 
suggest its confidential nature. 

Our purpose is solely to cause our prospect 
to want to see us—not merely compel him to 
do so. When we have accomplished this the 
contact is a purely social one for the moment. 
The personalities are endeavoring to adjust 
themselves. One has curiosity (the concealed ) 
and the other an eager anxiety. A moment of 
social diversion is welcome to both, but if pro- 
tracted unduly curiosity will prevail. The ideas 
so thoughtfully prepared should be promptly 
and pleasantly presented at the first moment of 
relaxation. 

Treatises and instructions on how to behave 
in a prospect’s presence are helpful, but are 
never to be too literally followed. “Circum- 
stances govern cases,” is more than a copy book 


phrase—it is an axiom of practical salesman- , 


ship. The more naturally we behave in the 
introduction of our personality to friends or 
strangers the more seriously will they consider 
A man in dead 
Local 

and 


the ideas we come to present. 
earnest does not stop to be artificial. 
business customs, haibts, 
temporary situations dictate specific behavior. 

I would prefer to change the title of this 
talk to “How to Help Men to Consider a Life 
Insurance Proposal.” I consider an approach 
as a means to an end—and that end the under- 
standing of a plan for men’s betterment.  [ 
would not say—not be understood to infer—that 
the end, however worthy, justifies any, even 
honest, means that promises its attainment. But, 
feeling the value of our service, as we should 
in all cases conscientiously do, to men of to- 
day and to generations to come, we can only 
appeal to men according to the situations they 
have unwittingly created, and the emotional 
avenues they provide, disdaining trickery even 
though clever and deception even if innocent, 
holding fast to the ethical concepts of a dawn- 
ing profession, to accomplish an immediate, 
eventual and permanent betterment for man- 
kind. 


administrative 


“Too Busy” 

This is the name of a leaflet that you will 
find a good solicitor. It has written many 
thousands of insurance through its terse prac- 
tical appeal. 

Send to-day to The Spectator Company for 
a copy. 
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Few Changes Recorded 


NEW DISTRICT FORMED 


District of Morrisania Divided—Jacoh 
Varon Given Management of Port 
Morris 


Very few changes have taken place in the 
field of the Metropolitan Life Insurance Com. 
pany during the past weeks. Only one new 
district has been created and that by the divi. 
sion of the Morrisania district in New York 
city. The new district is known as Port Morris 
and is in charge of Jacob Varon, formerly 
assistant manager in the Morrisania district, 
as manager. Another change in the same terri- 
tory occurred owing to the promotion of W, 
J. Shepherd, manager of the Woodhaven, L. I, 
district, to be superintendent of agencies of the 
New York State territory to succeed Frederick 
J. Williams, transferred to Canada. The 
vacancy in the Woodhaven district was filled 
by the appointment of J. T. Arthur, a super- 
visor in the Metropolitan territory. 

The creation of the district of Summit, N. J, 
as recorded in the previous account, gave 
chance for promotion to S. J. Baron, assistant 
manager in the Essex, Newark, N. J., district, 
who succeeded Louis C. Walton in Clinton Hill, 
N. J., as manager, Mr. Walton having been 
transferred to Summit. J. H. Dunn, manager 
of Geneva, N. Y., was appointed general assist- 
ant manager of the New York State territory 
and he was succeeded by Peter M. Smith, for- 
merly manager of the Fulton, Brooklyn, N. Y., 
district. This vacancy was filled by the pro- 
motion of John Becker, assistant manager in 
the Knickerbocker, N. Y., district. 

In the Southwestern territory J. J. Raley, 
manager of the Little ‘Rock, Ark., district, re- 
signed and was succeeded by Newton Weese, 
transferred from Jonesboro, Ark.; he in turn 
succeeded by E. F. Dewbre, promoted from an 
assistant manager in the Memphis, Tenn., dis- 
trict. 

Four transfers took place in the New Eng- 
land territory but they were merely changes 
hetween districts. For instance, A. H. Thomp- 
son, manager of Worcester, Mass., changed 
with J. M. Lucy, manager of Yale, Conn., and 
John Mellor, manager of Pittsfield, Mass, 
changed with J. P. Kiernan, manager of Dan- 
bury, Conn. In the Middle West territory E. 
B. Wycoff, manager of the Marion, Ohio, dis- 
trict, resigned on account of ill health and D. 
R. Vannatta, assistant manager of the Delaware 
detached section of the Marion district was 
promoted to he manager to succeed Mr. 
Wycoff. 

The ten leading districts in the country at 
large in average industrial increase per week 
per agent for the year to and including the 
week of December 29, 1924, were: Imperial 
Valley, Calif.. W. E. Shaw, manager; Coney 
Island, N. Y., Abram Van Camerick, manager; 
Newburgh, N. Y., C. M. Wyckoff, manager; 
New Rochelle, N. Y., R. R. Lawrence, mat- 
Y., G. A. Weigel, man- 
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ager; Webster, Mass., C. B. Earley, manager ; 
Stuyvesant Heights, N. Y., H. C. Stieglitz, 
manager; Tremont, N. Y., R. I. Gladwin, man- 
ager; Bushwick, N. Y., John Goldthorpe, man- 
ager; Long Acre, N. Y., E. V. Thomas, man- 
ager. Out of the ten it is interesting to note 
that eight were in New York. 

For the same period, in industrial gross in- 
crease, the ten leading agents and agents unat- 
tached were: Samuel Ballin, agent, Newark, 
N. J.; Julius Rosenman, agent, Yorkville, N. 
Yy.: N. T. Shirlaw, agent, Victoria, B. C., Can- 
ada; N. C. Dunn, Wilshire, Calif. ; 
Meyer Diamond, agent, Knickerbocker, N. Y.; 
Thomas Dyer, agent, New Rochelle, N. Y.; 
S. C. Baker, agent, Clinton Hill, N. J.; Hyman 
Siegel, agent N. ¥.: 
Joseph Pascal, agent unattached, West End, 
N. Y.; F. H. Potvin, agent, Manchester, N. H. 

In average net gain, ordinary business, in 
the country at Jarge for the year to and includ- 
ing the week of December 15, the following 
were the ten leading districts: Oak Park, II1., 
Gabriel Dunkleman, manager: Joliet, Ill.; B. 
D. Morton, manager; Knickerbocker, N. Y., 
Isador Siegel, manager; Rockaway, N. Y., N. 
I. Grossman, manager; Lackawanna, Pa., G. 
L. Katz, manager; Ridgewood, N. Y., David 
‘Rudberg, manager; New Rochelle, N. Y., R. R. 
Lawrence, manager; Shenandoah, Pa., Joseph 
Wassel, manager; Scranton, Pa., Joseph Gross, 
manager ; Jersey City, N. J., Jacob Miller, man- 


agent, 


unattached, Chelsea, 


ager. 

The ten leading agents and agents unat- 
tached in the country at large in paid-for ordi- 
nary business for the year to and including the 
week of December 15, were: Charles Levy, 
agent, Passaic, N. J.; Jacob Ratner, agent un- 
attached, Jersey City, N. J.; A. W. Darasz, 
agent, St. Clair, Mich.; Samuel Schwartz, 
agent unattached, Cleveland, Ohio: C. A. Berg- 
man, agent, Hartford, Conn.; Henry Klein, 
agent, Knickerbocker, N. Y.: David Weil, 
agent, Rockaway, N. Y.; Abe Emerling, agent, 
Knickerbocker, N. Y.; W. J. Doherty, agent, 
Oak Park, Tll.; A. S. Aubry, agent, Rockaway, 
N. Y. 





Budget Your Time 


In times gone by, when time didn’t mean 
anything, they started measuring time by the 
year, a year being the period in which the earth 
completed one revolution around the sun. 

The old-timers didn’t care if it took two years 
to go around; time had no cash value then. 

But here we are measuring time the same 
way still, in spite of changed conditions. 

We talk glibly of what we are going to do 
“next year.” We allot ourselves plenty of 
time, a year or so, in which to accomplhish 
something and then a year being the unit of 
time which we have in mind, we let the minutes, 
hours, days, weeks and even months go by 
without thinking about where we stand. 

“Oh, that’s all right, I’ve got a year.” 

In a week from now you won't have a year. 
Don't waste that week or any part of it. 

A tree is so much material which will yield 
so many feet of lumber, if it is properly 


worked and none wasted, but to get the maxi- 
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Keeping the Insurance Man at Work 
3y C. K. Wuire, Seattle 


How to sell life insurance always has been 
and still is a favorite subject with the read- 
more numerous if anything than the 
There must be something difficult in 
solving the problem. Many formulas have been 
given, each worded a little differently, but the 
one item of “work” seems to be common to all 
receipts for Work. easy 
enough! Just work and you will succeed. And 
An agent in my com- 


ers, 


writers. 


success. Sounds 


it is absolutely right. 
pany asked what is the receipt for staying at 
work. I quote from a letter written in answer 
to the query, by Charles Langmuir, assistant 
superintendent of agencies of the New York 
Life Insurance Company, at the home office: 

There is many an agent beside yourself, who 
would give almost anything he possesses to 
have an answer to that question, which would 
enable him to work steadily and effectively. 

An obstacle exists to its answer, however, in 
this fact—that the life insurance man enjoys 
a freedom which is both his blessing and his 
curse. Nothing is so dangerous as freedom un- 
less a man is able to organize and utilize his 
freeaom properly. The home office can supply 
an agent with suggestions, but cannot make him 
adopt them. The company can supply the con- 
tracts but the agent must furnish the legs. 

Success in life has been recently defined as 
follows: 

The father of success is work. 

The mother of success is ambition. 

The oldest son is common sense. 

Some of the boys are perseverance, enthu- 
siasm, co-operation. 

The oldest daughter is character. 

Some of the sisters are cheerfulness, loyalty, 
courtesy, care, economy, sincerity and harmony. 

The baby is opportunity. 

Get acquainted with the old man and vou will 
he able to get along with the rest of the family 
in good shape. 

I must confess, however, to the conviction 
that there is a good deal of injustice done to 
the life insurance man when we tell him that 
all he has to do is to work, without pointing 
out to him the unusual difficulties that exist in 
our business to keep him from working. In 
almost all occupations, when a man does not 
work it means he is lazy, but that is not true 
in the life insurance business. The same agent 
who finds it difficult, day after day, to keep 
husy, would be working his head off were he a 
bank clerk or a bill collector receiving $20 a 
week. What is the explanation? 





mum yield every foot of the tree must be 
worked, inch by inch. 

In just the same way a year is so much raw 
material—time—which will yield so much in re- 
sults if none of it is wasted. It is made up 
of minutes, hours and days, all of which must 
be worked if the maximum results are to be 
obtained. 

Years have no place in a salesman’s calcula- 
tions. His units of time are minutes, hours 
and days. Instead of thinking of what the 
year will yield he should devote his attention 
to what minutes and hours will yield. Take 
care of the hours and the years will take care 
of themselves.—Field News. 
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Here are the chief difficulties of our busi- 
ness: 
To Get STARTED 
The life insurance man each day finds it 


difficult to get started. He is like the man 
standing before a shower bath. It is hard for 
him to get in. The oldest and best life insur- 
ance men will confess to you that when they 
began to sell life insurance they walked up 
and down before the prospect’s door, hoping 
he would be out, and that every once in a 
while the old feeling comes back. Right here 
let me say that this feeling is no detriment 
whatever to the life insurance man, any more 
than it is to the man in front of the cold bath, 
providing he does not stand there all day. Once 
he is in, the feeling disappears. 


To Keep Your Pep 

The life insurance man is handling good 
sized transactions. If he closes business on 
two days a week he is doing well. This means 
that he must have four days a week when he 
gets nothing but turndowns. The average life 
insurance man has not learned that a turn 
down is just as good as an application writ- 
ten, provided, through courtesy and intelligence, 
he turns it into a client. 


To WEATHER THE RATED AND DECLINED CASES 


The life insurance man has one handicap in- 
separable from his business—the occasional rat- 
ing up and declining of his applications. This 
tends to affect his mental attitude toward the 
business; toward his branch office; toward his 
fellow agents, and toward the world in gen- 
eral, and leads him too often to permit his 
mind to wander away from the concentration 
of purpose which is more necessary in the life 
business than in any other’ business on earth. 

We can offer you a program. But you must 
It must be your program. You must 
No one can do it for you. 
our 


act. 
make the plunge. 
When you understand the obstacles ot 
business and carry out a program to overcome 
them, you master yourself. When you master 
yourself you become happy. When you are 
happy you love your work and when you love 
your work, you no longer ask the question 
“How can I keep busy all day and every day?” 
for you have answered your question and your 
trouble is to keep yourself from working too 
hard. 

Of all the elements entering into a discus- 
sion of how to keep at work, enthusiasm for 
the work is the most necessary and important. 
Enthusiasm or intense interest. Mr. Langmuir 
calls it love. It is true that the approach must 
he made, followed by the other steps of a sale. 
Effort must be systematized and one must have 
health, but having all of the things without 
enthusiasm, sooner or later, he ceases to be in 
the business. On the other hand, if he enters 
the business with nothing but enthusiasm, if it 
is maintained, the rest will all come. He will 
develop a system of working to suit himself, 
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PROGRESSIVE PROSPERITY 


December 31, 1909................... 
December 31, 1912................... 
December 31, 1915................... 
December 31, 1918................... 
December 31, 1921................... 
December 31, 1923................... 
December 31, 1924................... 


LEGAL RESERVE TO PROTECT POLICYHOLDERS 


ADMITTED ASSETS 


10,860,821 
13,941,836 
15,730,520 


INSURANCE IN FORCE 
(PAID FOR BASIS) 


$ 992,000 
14,857,356 
35,472,934 
75,806,544 

103,680,051 
115,651,301 
132,045,179 


Manes $13,882,188.97 


SURPLUS PROTECTION TO POLICYHOLDERS ABOVE 


LEGAL REQUIREMENTS................. 





Attractive policies with all up to date features. 
to reliable persons direct with Home Office. 


ere eer erer 1,476,769.94 


Liberal contracts 


Operating in Texas, Louisiana, Oklahoma, Mississippi, Arkansas, 


Missouri, Kansas and New Mexico. 





GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


HOUSTON TEXAS 








DALLAS 
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and though he may not recognize it as such 
when he makes the approach, or when he closes 
a sale, he will nevertheless develop every ele- 
ment of the theoretically perfect interview. The 
measure of a man’s enthusiasm is usually the 
measure of his success over any period of time 
in selling life insurance. 

He is successful because he is enthusiastic, 
rather than enthusiastic because he is success- 
ful. Enthusiasm is the cause and success the 
effect. After a good month, or a good case, 
if his enthusiasm wanes, he takes a flop or if 
he lets down after a declined case or two the 
same is true. 

Enthusiasm carries a man through every sale, 
unless perhaps he is taking an order; and even 
then he can turn his order for two thousand 
into a sale for ten with very little of the thing 
we know as enthusiasm. It has delivered many 
an additional policy. 

Enthusiasm on the part of the agent is trans- 
lated into success by his friends and they like 
to do business with a successful man. He 
makes his friends enthusiastic for him and 
finds them helping him at every turn. 

Go through a day’s work with an enthu- 
siastic insurance man. He is glad to get up 
early in the morning, and he is keen to get 
to work. He is burning up with enthusiasm 
and he communicates this feeling to his pros- 
pects. Turndowns he will expect and get, but 
he will convert the majority of them; but if he 
doesn’t keep his spirit and enthusiasm up, he 
can’t keep going. He can’t stand the gaff. His 
prospect sells him and the stuff is off. 


Lessons in Preventing Lapses 
By Ken. H. Matuus 


It is an axiom of the life insurance business 
that business that is properly and thoroughly 
sold will result in a low lapse rate if a cordial 
relation is sustained between the company and 
the policyholder, and it is further axiomatic 
that maintenance of this cordiality depends 
largely upon the continued activity of the agent. 

Before we go into further details, let us 
get at the causes of lapses, if we can. A brief 
outline of the causes, as we view them, fol- 
lows: 

(1) Lack of confidence in the company. This 
can be overcome by selection of high-grade 
agents, together with publicity from the home 
office designed to make a favorable impression 
for the company in the mind of the policy- 
holder. 

(2) Dissatisfaction with treatment. We are 
glad to say that very few of lapsed policies 
can be traced to this cause. Such lapses as 
do occur from this cause can be reduced by lib- 
eral and generous treatment and seeing that 
other policyholders are properly informed as 
to the liberality of company practices. 

(3) Dissatisfaction with policy. The re- 
sponsibility of the agent in a case of this nature 
is great. Very seldom indeed is the cause for 
dissatisfaction other than that the wrong kind 
or amount of policy was sold in the first place, 
and it is usually up to the agent to see that his 
policyholder is not only “satisfied” but that he 
1S exceptionally well pleased. Your last act 


PRUDENTIAL NOTES 


Record Established in Industrial 
Increase 








MANY AGENTS IN NEW CLASS 





Promotions to Superintendencies An- 
nounced 

A wonderful and rather unforeseen record 
in the industrial production of the Prudential 
Insurance Company of America, Newark, N. J., 
has been established during the last few weeks. 
Superintendents, assistant superintendents and 
agents have all come in for their share of the 
glory in smashing a number of the company’s 
agency records that have hitherto seemed unap- 
proachable. Among those who have joined the 
ranks of what has been rather aptly termed the 
“Prudential Pushers” are: A. E. Young, agent, 
of the Galesburg, IIl., district, also among the 
ordinary leaders of his division; Superintend- 
ent N. W. Regan, of the Rochester Number 2, 
district; Superintendent J. A. Flummerfelt, of 
the Watertown, N. Y., district; Superintendent 
W. H. Joyce, of the Buffalo, N. Y., Number 
1 district; W. St. John, agent, of the Buffalo, 
N. Y., Number 2 district; Joseph J. Reis, 
agent, of the Baltimore, Md., Number 4 dis- 
trict; L. Fallivene, agent, of the Orange, N. J., 
district, leader of his division; J. Davis, assist- 
ant superintendent, of the Orange, N. J., dis- 
trict; G. C. MacDonald, of the Calgary, 
Alberta, district, Canadian Division; J. D. 
McLean, of the Edmonton, Alberta, district; 
C. W. MacKenzie, of the Winnipeg, Manitoba, 








after delivering a policy should be to congratu- 
late the prospect again upon his foresight and 
good judgment, and point out to him once more 
all that the policy will do for him and mean 
to him in the years to come. 

(4) Another indication that the policy has 
not been properly sold in the first place is 
found when a policyholder lapses because he 
thinks he “doesn’t need any insurance” or “has 
enough.” Again, the duty of the agent is to 
bring him to a proper realization of the value 
of his policy. 

(5) Financial reasons. This cause of lapse is 
most common, and most difficult of solution, as 
well. There are some cases where a change 
in financial circumstance absolutely cannot be 
foreseen, but in general we should watch the 
character of first-year business and exercise the 
greatest care to sell only those who will 1n all 
probability conscientiously keep their policies 
in force year in and year out. Cease trying to 
write a prospect at the slightest indication of 
financial instability. , 

Cause number (5) should cause us all the 
greatest concern of any outlined above. The 
company has nothing to go by except the in- 
spection report, and this alone is often inade- 
quate to judge a man. This puts it up to you, 


then, as being the only agency that can create 
a better character of first-year business. Select 
only those men who are able to pay; then sell 
only those who will pay.—The United Life 
Leader. 
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district; E. E. Stotter, of the St. John, New 
Brunswick, district; J. J. MacIntosh, of the 
Halifax, Nova Scotia, district; G. A. Bean, of 
the Toronto, Ont., district; H. M. Honan, of 
the Toronto, Ont., Number 2 district; C. M. 
Smith, of the Toronto, Ont., Number 4 dis- 
trict; N. P. Guertin, of the Windsor, Ont., dis- 
trict; J. S. Leventhal, of the Montreal, Quebec, 
district; J. Smith, of the Hamilton, Ont., dis- 
trict; J. W. Wiskin, of the Kingston, Ont., 
district; O. Straw, of the Kitchener, Ont., dis- 
trict; R. H. Berry, of the London, Ont., dis- 
trict; G. B. Kerr, of the Ottawa, Ont., district ; 
A. Moffatt, of the Peterboro, Ont., district; J. 
V. Lafferty, of the Stratford, Ont., district; T. 
W. Clark, of the Toronto, Ont., Number 1 dis- 
trict; H. Lupien, of the Montreal, Quebec, 
Number 2 district; J. Lafortune, of the Mon- 
treal, Quebec, Number 3 district; C. Forget, 
of the Montreal, Quebec, Number 4 district; L. 
Gauvin, of the Quebec district; C. Richard, of 
the Three Rivers, Quebec, district; J. McKay, 
of the Regina, Quebec, district; J. R. Kniskern. 

In contrast to the report of a few weeks ago 
concerning the great increases to the ranks 
of the assistant superintendents this time, it 
is the files of the superintendents that have 
been augmented as much or even to a greater 
extent than were the assistants of a few weeks 
ago. Among the new superintendents who 
have earned their promotions through an excel- 
lent rate of production are: Robert J. Geddis, 
of the S. St. Marie, Ont., district, to own dis- 
trict; N. A. Hammond of the Fort William, 
Ont, district, to own district; Emmett P. Car- 
roll, to the newly created district in Union 
Town, Penna.; David Hawkins, to the Altoona, 
Penna., Number 2 district; Walter N. Howard, 
of the Denver, Colo., district, to the Denver 
Number 2 district. These men are greatly to 
be congratulated, since for sometime it would 
appear that the assistant superintendents have 
been more prominent. 





Journal of the Institute of Actuaries 


Under date of November, 1924, Number 285 
of the Journal of the Institute of Actuaries, 
being Volume LV, Part III, has been issued. 
This number includes a considerable variety of 
papers, notes and reviews; also the proceedings 
of the annual general meeting, a list of addi- 
tions to the library, etc. Among the contents 
are Notes on the Annuity Business of British 
Offices and the Valuation Thereof, by W. Palin 
Elderton, F. I. A., and H. J. P. Oakley, 
F. I. A.; A Simple Group-Check for the 
Valuation of Whole Life Assurances; Legal 
Notes, by Robert Allan Bateman, B. Sc.; Act- 
uarial Notes covering the Use of Term-Certain 
Functions in Valuation; Approximation by 
Interpolation of the Values of Actuarial Func- 
tions Depending on Two or More Lives; Orig- 
inal Tables showing Aggregate Rates of Mor- 
tality of Male Pensioned Officials of the Mysore 
Government Service; Notes on Post Office Life 
Insurance in Japan, and Examinations for 
Associates and Fellows of the Institute. There 
is also an index to Volume LV. The book is 
obtainable at $2.50 per copy from The Spec- 
tator Company. 
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New England Mutual Life Insurance Company 


87 Milk Street. Boston, Massachusetts 


Incorporated 1835 


DANIEL F. APPEL. President 


FRANK T. PARTRIDGE, Secretary 


Began Business 18435 


GEORGE W. SMITH. Vice-President 


Abstract from the Kighty-first Annual Report 


For the Year ending December 31, 1924 


. $153,956,139.48 Increase, 


Gross Assets 
Total Liabilities 


Surplus, Mass, Standard 


Premiums Received 
Total Income 


Payments to Policyholders 





New Insurance, 192-4 


Insurance in Force 





103,955.200.00 
781,084,967.00 Increase, 61,663,333.00 | 


$13,628,819.50 
143.617.370.553 Increase, _-12,456,586.04 | 
10,538,768.93 Increase, 1,172,233.46 
25,599,655.97 Increase, 1,813,297.76 | 
39,089,067.18 Increase, _. _ 2,666,578.54 
15,510,459.37 Increase, 1,539,810.94 | 
Increase, 7,807,175.00 | 
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Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS -—™ TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager 
The Southern States Life Insurance Company 


Atlanta, Ga. 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 











rit HAMPTON ROADS 


FIRE 42 MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 
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Value of Co-operation 


3y Wittram C. Morton 


kegi 
The success of every individual agent, the 
greatness of the company he represents, and 
his usefulness as a citizen, will depend very 
largely upon his ability to co-operate. Ii there 
is any field of human activity in which results 
are largely dependent upon the co-operation of 
so many individuals, it is the insurance busi- 
ness, and especially so with all industrial com- 
panies. The continued increase that a com- 
pany must make, the cutting down of lapses and 
sick claims to the minimum, the saving of vari- 
ous items of expense, the company’s growth in 
assets and, in fact, every move made for the 
advancement of both a company’s and an 
agent’s progress, depend almost altogether upon 
the ability of the agent to properly co-operate 
with his home office officials. I wish it might 
be possible for every insurance man to really 
get the true meaning of co-operation, and what 
it means to him. Remember this: No man has 
ever achieved anything worth while except by 
co-operation. No man can be big by his efforts 
alone, but remember that real greatness in all 
walks of life depends upon a man’s power, 
ability, and inclination to co-operate with his 
fellow man. There are no self-made men 
in a technical sense, but many men have risen 
to places of great responsibility by doing as 
others have advised them to do. 


Co-OPERATION NEEDED 

When agents have learned how to secure the 
proper co-operation from the public—in other 
words, when they have finally been able to 
persuasively close all applications and keep 
them sold—a new day will dawn for every in- 
surance man. When this day arrives, the lapse 
question is going to become less serious. But 
probably I should say more serious for this 
reason: when we have learned the value of co- 
operation in connection with lapses, it will be 
time for us to exert all our energy to still re- 
duce lapsation. There is no question but what 
a lack of co-operation on the part of the insur- 
ing public is largely responsible for the great 
number of lapses in all companies or, hetter 
still, a failure to really appreciate the true 
value of insurance. 

The permanent success of any enterprise de- 
pends upon the continued co-operation of those 
interested in its success. Napoleon wrote his 
name upon the pages of history larger than any 
other man who has ever lived so far as mili- 
tary strategy was concerned, so long as he had 
the co-operation of his armies. But it must be 
remembered that his defeat at Waterloo can 
he very easily traced to a lack of this quality. 
Every agent should likewise bear in mind that 
he can, too, meet his Waterloo of financial fail- 
ure unless he gives his whole-hearted co-opera- 
tion to those with whom he is engaged in the 
great business of life insurance. The prompt- 
ness of every policyholder on your debit in 
meeting his premium, will depend altogether 
upon your ability to give each policyholder a 


istrar, Life and Casualty Insurance Company of Tennessee 


A man tak- 
ing industrial insurance—or any other, for that 


good understanding of his duty. 


matter—has done so because of a need that he 
wished to fill. Once he has made the step, he 
should be impressed with his responsibility to 
Insurance is no good unless 
A policy is not a protection 
unless it is kept in force. To take a policy 
and let it lapse at the first opportunity, is to 


keep it in force. 
it is kept alive. 


make a policy of insurance a gamble so far as 
This fact should be 
Where 


the insured is concerned. 
made known to every policyholder. 
policyholders object to insurance on the ground 
of its being one sort of gamble, this thought 
should be driven home with force: Insurance 
is always sold on the assumption that it will 
be kept in force. Death being a certainty to 
every individual, all the element of chance is 
removed. But where a policy is taken by any 
man who does not determine to keep it in 
force, the party taking the insurance makes it 
a gamble on his part, because the idea of 
chance exists in its becoming a claim during 
the short time it may be in force. 

Any organized insurance corporation is 
nothing more than a body of co-operators, and 
that means nothing more than discipline and 
preparation. In other words, it is a rehearsal 
for responsibility on the part of all concerned. 
To every agent and especially those who are 
new in the service, I would like to drop this 
thought: It is the work you do to help the 
other fellow on the other fellow’s job that 
proves you have the spirit of co-operation, and 
the stuff that district managers, superintendents, 
State supervisors and agency managers are 
made out of. Remember that before a man 
can rise to any place higher up, he must know 
how to help others do their work. And since 
a man’s salary depends mostly upon his abil- 
ity to direct the energies of others, the ques- 
tion of co-operation is one of vital importance. 
Co-operation in any enterprise is the scaf- 
folding to stability and reliability, the stepping- 
stone to management and the foundation for 
linancial permanence. Co-operation is the heat 
that hatches individuals for higher positions. 
If you would some day step out of the in- 
cubator of preparation and discipline, re- 
member : 

First—Co-operate with yourself. 

No man can ever co-operate with others who 
can not do so with himself. By self-co-opera- 
tion, IT mean you must let your efforts for self- 
improvement begin at home. Having become 
informed of your own faults, you should first 
sit down and study yourself. To “know thy- 
self” is really the first step toward co-opera- 
tion. And “be yourself” is the second. In 
other words, succeed in your own personal way. 
It is always right to imitate the good quali- 
ties of others; but, after all, I can only use 
their good qualities to help me succeed in my 
way. Napoleon would have failed from the 


very start if he had tried to steal the person- 
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ality of another. Washington would never have 
crossed the Delaware if he had tried the per- 
sonality of some one else, but it was the George 
Washington in him that enabled him to make 
himself “The Father of His Country.” It is 
the personal element in any man that deter- 
mines his destiny for failure or success, and 
this in its last analysis means a man’s ability 
to properly co-operate with himself. Here is 
a strong assertion, but it is true: No man is 
worthy of the co-operation of others until he 
can master and discipline himself. 


He_p THE CoMPANY 

Second.—Co-operate with those higher up. I 
mean by that that you must co-operate in every 
move undertaken by your company or those 
immediately superior to you; your superintend- 
ent or assistant superintendent. The success of 
every company depends upon its agency force. 
On the other hand, the success of the agent will 
depend upon the co-operation received from his 
home office. This fact makes insurance the 
most mutual of all business enterprises. The 
ereatest thing that I think can be said about 
the great institution of life insurance is the 
spirit of mutual helpfulness that prevails. It 
is the duty of every agent to look out for every 
interest of the company he represents, and I 
know it to be a fact that it is the desire of 
every insurance institution to promote the in- 
terests of its representatives in every way 
possible. The agent who fails to have a proper 
regard for the value of co-operation will very 
soon fail, and companies will fail just as quickly 
if not more so. 

It can hardly be denied, I think, that the man 
who will not co-operate with those in higher 
positions, will never be able to reach much 
higher. All co-operation is easier in smaller 
places than in larger ones because a man merely 
has to do what is given him by others. The 
ereatest lesson learned from co-operation in 
small positions is that of being able to get 
others to co-operate with you. If you are ex- 
pecting to rise in the profession of insurance, 
you must first of all learn to work with others, 
and then you will find it easier to get the co- 
operation of others. 

Third.—Co-operate with the public. Help 
all men and they will help you. You then will 
he a successful agent no matter where your 
territory may be located. They are absolutely 
essential to the success of a debit man. What 
| mean by co-operating with the public is that 
you must first of all give your policyholders a 
square deal. And the best way to have the pub- 
lic help you build your debit is by having them 
co-operate with vou. Experience has taught me 
that the world is only too glad to help the man 
who deserves it. Doctor Johnson, who went to 
london with only one guinea in his pocket, and 
who later became a world figure, has very truth- 
fully said: “TI never knew a man of merit to 
he neglected.” And that is true. No man 
worthy of the co-operation of others will ever 
lack it. If your policyholders do not meet 
their premiums on time, and you are bothered 
with a good many lapses, and your debit seems 
to be going down hill in many other respects, 
probably you are not deserving of better results, 








At any rate a little self-analysis will net harm 
you. 

What every insurance man is interested in 
is his own personal success. We are always 
striving to better our present state of affairs. 
And this is certainly to be commended. The 
man who is interested in his own welfare has 
what we call “self-interest.” The thing to do, 
therefore, is to find some way to increase this 
self-interest. The general agent or manager 
who can cause his agents to have a more per- 
sonal interest in their success, will make him- 
self absolutely indispensable to his organiza- 
tion, because when men desire to succeed for 
their own personal benefit, they are going to 
begin to do greater things. But remember: 
No man can make a personal success until he 
is big enough and broad enough to co-operate 
with others. 

Co-operation is nothing but just common 
sense applied. To work always with the rule 
of reason and to respect the rights of others 
is a part of the life of a true agent. The first 
lesson of successful work on the debit is to 
learn just what the requirements of your 
superiors are and the second is to encourage 
your associates. To be satisfied with nothing 
but the best you can do, to meet circumstances 
with a grin, and defeat with increased cour- 
age is a part of the make up of every real man 
with red blood in his veins. The success of 
any debit depends very much upon your ability 
to comply with the various rules governing the 
business. The man who can follow his com- 
panies rules to the letter will have very little 


difficulty in building a healthy and lasting debit. 
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JOHN HANCOCK NOTES 





List of Promotions to Assistancies 





RECORD OF ASSISTANT M. J. RILEY 





President Walton L. Crocker Sees In- 
creased Opportunities for Service 
During Coming Year 

Compilation of those who have qualified dur- 
ing 1924 for the merit classes, the classes 
formed for the purpose of giving honor to 
those who paid for $50,000 and multiples of 
that amount, give Ralph L. Bostwick, Roxbury, 
as the only man to qualify for the $250,000 
class: Charles B. Chevoor, Boston, as the only 
one to qualify for the $200,000 class; and nine 
members of the field force who reached the 
$150,000 mark. There were over fifty who paid 
for $100,000 and nearly 400 who paid for $50,- 
000. The interest in the merit class idea con- 
tinues, and the competition is still keen among 
the various agencies. 

The following agents have been promoted to 
assistant superintendents in the districts of their 
Ernest DeFelice, Meriden; Fred 
Jamaica; James W. Reynolds, 

William Wenck, Newark ; 
Sylvester H. Springer, Detroit; Raymond J. 
Casey, Waterbury; James J. Parson, 
chester; Jean B. Whitinsville ; 


service : 
Allerhand, 


Springfield ; 


Man- 
Letourneau, 
Daniel J. Cunningham, Staten Island; John 
Murphy, Holyoke: H. Elmer Tayler, Minne- 
apolis; John M. Hansen, Bridgeport; Martin 
E. Deshler, Allentown; John H. O'Connor, 
Long Island City; Thomas F. Donohoe, Utica; 
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Caesar Guarino, Malden; Charles Folsom, Cin. 
cinnati; Konstanty Zaborski, Long Island City; 
Edwin Thomason, Davenport; Harry Lamm, 
New York; John Munro, Waltham; Michae 
J. Dean, Philadelphia; John J. Wallace, Lowell; 
Fred G. Heilman, Manchester; Everett L, 
DeSherlia, East St. Louis; Thomas J. Nichol. 
son, Detroit; Penzick, Brooklyn; 
Charles Gunther, Brooklyn; Archilles Wellman, 
New York, and Vincent Romano, Brooklyn, 
Assistant Superintendent M. J. Riley of 
Malden led all the assistants for the year on 
weekly premium increase, breaking al! previous 
records. Mr. Riley states that he obtained this 
coveted honor largely through the staff meet- 
ings held in his office at which his men plan 
the work for the coming week. Suggestions 
are offered and discussed at these meetings and 


Moses 


much enthusiasm is generated. 

Assistant Superintendent Mitchell of New 
York, who led for a large part of the year in 
ordinary production, maintained his lead and 
finished first. 

President Walton L. Crocker in his annual 
message to the field force, as published in the 
John Hancock house organ, stated: “We begin 
our work in 1925 with the prestige of a record 
year at our backs. As one of the features of 
1924 you placed a volume of new insurance, 
marking the highest point in John Hancock his- 
tory. If we are to believe in signs, and the 
wide-visioned men, a_ normal 
In that will lie your 
increased service to your pub- 


testimony of 
prosperity is at hand. 
opportunity for 
lic and the naturally consequent success to 


you all. 





TEE GLOBE MUTUAL LIFE 


INSURANCE COMPANY 
OF CHICAGO, ILLINOIS 





HARPER’S LIFE INSURANCE LIBRARY 











GAIN IN ASSETS 











PROGRESS OF THE GLOBE FOR 1923 | 


GAIN IN INSURANCE IN FORCE. .83 PER CENT. 
GAIN IN INTEREST..............31 PER CENT. 
GAIN IN INCOME................26 PER CENT. 
..+..23 PER CENT. 
AVERAGE GAIN IN ALL ITEMS...41 PER CENT. 


This is away above the average of all Life Insurance 
Companies in the United States Combined. 


CLAIMS PAID BY RADIO—-TELEGRAPH—AND 
SPECIAL DELIVERY. 


T. F. BARRY, President, 
Gen’! Mngr. and Founder. 





livered. 


Price, $1.00. 


: Underwriting as a Career—By Edward A. Woods, President Edward 
A. Woods Co., General Agents, Equitable Life Assur. 


dent National Association of Life Underwriters. $2.35 


o 

Analyzing Life Situations for Insurance Needs—By Griffin M. Love- 

isan ener, Life Insurance Training Course, New York University. 
Price, $2.40 Delivered. 


The Psychology of Selling Life Insurance—By Dr. E. K. Strong, Jr. 
Schoo! of Tar tonetamne Salesm anship, Carnegie Institute of Technology 
Price, $4.25 Delivered. 


Selling Lie insurance—By Dr. John A, Stevenson , Second Vice-President, 
Equitable Life Assurance Society; Formerly Director School of Life 
Insurance Salesmanship. Price, $3.75 Delivered. 


| Meeting Objections—By Dr. John A. Stevenson. Price, $1.60 Delivered 
The House of Protection—By Griffin M. Lovelace. Price, $1.60 De- 


Life Insurance Underwriting—A standard course embracing nine book- 
lets, comprising reading assignments for United Y. M. C. A. 


Principles of Life Insurance—By Griffin M. Lovelace. 


Inheritance Tax—By Franklin W. Ganse. 


ociety; Ex-Presi- 


Schools. 


IN PREPARATION 














SEND _ FOR NEW HARPER BOOK 


CONSTRUCTIVE SALESMANSHIP 
| By Dr. John A. Stevenson 

“Keen as the edge of a sharp knife. 
the heart of things and places before the salesman the very 
life principle of his business. 
from this most fascinating book, but the best way for the 
reader is to buy the book. He will read it as if it were a 
‘Dest seller’ as it may well become.”—ZInsurance. 


It goes straight to 


One would like to quote freely 


PRICE $3.00 
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MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Organized 1851 





ABSTRACT FROM SEVENTY-THIRD ANNUAL REPORT 
For the year ended December 31, 1924 
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Admitted assets. (nerense of $21, SIO GI) w . 5 ons ciecdenccdicwds de vcavecceas $204 464,412 
Policy reserve and other liabilities (Increase of $19,350,129)................. 192,577,085 
Surplus, Massachusetts standard (Increase of $2,500,484)................... 11,887,327 
Received for premiums (Increase of $3,792,433) ........ 0... cece ee eee eee 35,622,523 
Total Income (Incronme cf GE GOa Fee) «oko oc ics cece ees cnc sesaveteaweeeenas 49,492 807 
Dividends paid and credited policyholders (Increase of $728,418)............ 6,633,989 
Total payments to policyholders (Increase of $2,571,312)................4.. 19,720,636 
New insurance delivered (Increase of $21,864,860). ........... 00.0.0. .0 005. 189,283,765 
Total insurance in force (Increase of $123,086,298)............. cece eee ee eee 1,151,487,971 
a saan isi om wy | 
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Good to Buy 
Therefore Good to Sell 


In a recent survey it was found that 80% of those 


age 30 or under applying for policies in the Na- 
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UNITED STATES 
FIDELITY AND 


GUARANTY CO. 


tional Life Association carried no other insurance E 
at the time of making application. Practically = 
one-half our business comes from the un- =Fi4 | 
insured; they are attracted by the lower cost. = -E Ri Howard Bland 
Salesmen find it possible to increase production i : President 
and commissions each month because of the oppor- Ee 
tunities for selling more insurance to more people. Ef i= ; , . . 
7 See An Organization Attributing 
Pure Protection Policy =f35 | 
Sti | I es 
Seeaiiis inet Ga ay ts Success To The Personal 
Age 35—$16.30 SEE and Intimate Relations Main- 
=173 ‘ : 
Top contracts available in northeastern and = i tained Between Company and 
southern Indiana, western and central Michigan. 2473 Agent. 
=73 
=#f4 
Bee 
ine Home Office at Baltimore 


Net Premiums in 1924—Over $33,000,000 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 


Consulting Actuaries 


HOME OFFICE 


25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


NEWARK, N. J. 
Globe Building 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 


Expense Ratio 


Company Managers are concentrating 
at this time of the year on 1924 results. 
Loss ratios and Expense ratios are being 
carefully scrutinized. 

You have no control over the Loss ratio 
but you have contro) over the Expenses. 

We have helped to reduce expenses of 
many companies during the last twelve 
years. This extensive experience is at your 
command. 

We are ready to discuss the matter at your 
convenience anu witnoui any obligation 
on your part. 


JOSEPH FROGGATT, President. 




















Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





C. W. KANOUSE 


Vice-President 


R. A. CHASE 


President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 


























FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Perpetual 


eM 5 oieia/tiaisvech-aio 0re oe arg ne eMmersleele Be $1,000,000 
EA ee ee Bom Tr 16,569,962 
Reserve and other Liabilities. .......... 10,497,543 


Net Surplus... ..05cccccccvcctoeccccss SOE CIS 
Surplus to Policy Holders. ....-.......+ 6,072,419 
E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasvrer. 
R. N. KELLY, JR., Ascistant Secretarv. 








YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117’ 
New York City. 















































we want MEN! in 

—men who are con- 
h trust oe 
— who are trust- 
“whe INDIANA 
—men who are self- KENTUCKY 
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7 o are ru - 
veapieting— WEST VIRGINIA 
—men who are morally PENNSYLVANIA 
—— i = - TEXAS 
—men who are nancia y responsibie— OKLAHOMA 
—men who are anx: t c lish 
results— een an eee CALIFORNIA 
—men who are sold on life insurance 
Protection— —— 
ee who are open to Partnership- 

asis Agencies— Tell it all in the 
LIFE HEALTH ACCIDENT : 
THE OHIO STATE LIFE INSURANCE COMPANY first letter-Time 

Columbus, Ohio is Money. 

Standard Sub-Standard Super-Standard 











eT STSE EERE 


7 | 














Ay 


— 
— 
—~ 
— 





~ go [LE 


1 ae 








January 29, 1925 


THE SPECTATOR 

















The 


Ontario Equitable Life 
AND ACCIDENT 


Insurance Company 
WATERLOO, ONTARIO 


S. C. TWEED, President. 


Advance figures from 


Fifth Annual Statement 


December 31, 1924 


Admitted Assets............ $2,039,688 
125% of Liabilities 
DN os 6 accion een nds $1,635,148 
Only 80% of Assets 
Excess of Assets (Capital and 
Seapmlane). . .. «cc cc cecsc cscs $404,540 
25% More Than Liabilities 
Insurance in Force.......... $26,092,314 


Mortality, 30.16 Per Cent. of Expected. 


Annual Statement of 


OF CANADA 
Waterloo - Ontario 


December 31st, 1924 











Advanced Figures From the Third 


The Reinsurance Company 


$51,794.39 


; ER PRC ee aT: $293,057.73 
(Nearly six times the Liabilities) 
es ks. dee eaedecus 
(Only one-sixth of the Assets) 
ee 125,000.00 
ee 116,263.34 
Excess of Assets over 
Liabilities........ $241,263.34 
Insurance in Force.......... 


$3,258,882 
Mortality, 32.24% of expected. 












































Home Office Buildings 


Accident Fidelity Bonds 
Sprinkler Leakage 


Health 
Water Damage 
Liability Plate Glass 
Automobile Boiler 
Elevator Engene 
Fly-Wheel 
Coal Mine Burglary 


, - Check Alteration and For- 
Workmen’s Compensation 
gery 


Electrical Machinery Surety Bonds 


CASUALTY 
INSURANCE 





A Good Start For 1925 


VERY indication for 1925 is that it will be a pros- 
perous year. Financial and business experts predict a 
banner year in business. 


Maryland Casualty Agents, with a full line of Casualty 
Insurance and Surety Bonds, are in an excellent position 
to help their clients with proper insurance protection in 
their business plans for the year. Maryland protection is 
a good investment. 


Maryland Casualty Company 


BALTIMORE 





SURETY 
BONDS 
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the fundamental purpose 


of an Insurance Company is to pay just claims. When you write a liability 
policy it is done with almost certain knowledge that claims will accrue 
under it. 


If the insured stood in no danger of loss there would be no reason for his 
insurance investment. 


Go one step farther and see that he is not cnly covered, but adequately 
covered. If part protection is good, full protection is perfect. 


Sell the upper limits and REINSURE the excess liability with 


EMPLOYERS INDEMNITY CORPORATION 


E.G TRIMBLE, PRESIDENT. 
KANSAS CITY 


CHICAGO LUS ANGELES NEW YORK 
INSURANCE EXCHANGE 719 DETWILER BUILDING 80 MAIDEN LANE 
JACK WOODHEAD LOUIS de S. FULLER EHMANN & COMPANY 
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Insurance Directories 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


THE INSURANCE FIELD COMPANY 


: Writing Casualty Insurance 
Field Annuals Fidelity and Surety Bonds 


for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Price of each $5.00 Postpaid 





Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. Home Office: DAVENPORT, IOWA 
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MUTUAL TRUST LIFE || i Those fortunate 


INSURANCE CO. tfor d Agents 
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OF CHICAGO 


—Issues regular policies from ages Io to 65. 


—Writes a special Business and Professional Men’s 
policy. 





Issues a Special Ordinary Life with many attractive 
conversion options. 


—Writes Child’s Endowments at all ages. 
—Offers an attractive Income Bond policy. 
Grants a new Disability clause, which is a winner. 


For agency openings, address the Home Office, 
The Chicago Temple Building, Chicago, Illinois. 














We have something to offer in the way 
of a general agency that is very attractive 


to find with an old, conservative life com- 





pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 


EACH month a color page about 
them reaches practically all the 
| a : secre worth while property owners in 

their home cities. 

Perhaps there is a chance for you 
in the widely diversified service of 
the Hartford. Why not write in 
and see? 


HARTFORD FIRE 


INSURANCE COMPANY 


Hartford, Conn. ry 
The Hartford Fire Insurance Company and -% 
the Hartford Accident and Indemnity Com- 


pany write practically every form of insur- 
ance except life 
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HOHE OFFICE, DALLAS 
Branch Office, 29 S. La Salle St., Chicago 
SIXTH ANNUAL STATEMENT, December 31, 1924 
ADMITTED ASSETS LIABILITIES 
~~ oe mg 5 GOfiace Bide.) 5. os. os oes oe a. Policy Reserves, Paid for Basis............... $392,926 .30 
irst Mortgage Loans......................-- 2,00 . Death Claims, Proofs Not Received........... 9,827 .08 
U. S. Liberty Bonds. .............-..--.-+55- 50,657 .50 Premiums Paid in Advance and Unpaid Items... 2,640 .61 
a a “ino Ae ala il rr Estimated Pax Liability... <. << <2. sso us seine 6,000 .00 
Renewal Premium Notes..................... 7,176.35 Capital Stock. ................4. $250,000 .00 
Premiums in Process of Collection, Net, and Unassigned Funds............... 210,072 .02 
Amounts Due from Other Companies........ 34,101 .91 Surplus to Policyholders...... < .isc cases we cde us 460,072 .02 
“1 Lo: A ne ee $871,466 .01 RADY CANN Mees «28s a, ong, Geld be 8 lw asidiodl mbar newvastareone ete’ $871,466 .01 


*Appraised at $150,000.00 by Texas Insurance Department. 


LIFE INSURANCE IN FORCE 


December 31, 1919 
December 31, 1920 


December 31, 1921 
December 31, 1922 
December 31, 1923 


December 31. 1924 


Accident Insurance in Forcee—December 31, 1924 


$5,290,381 
$19,025,345 
$27,146,043 
$32,019,215 
$41,224, 327 


ee. $49,251,815 


$20,634,359 


OTHER 1924 RECORDS 


Life Insurance in Force—Gain........ 


SS inepiiaasceld Tea da oh ae ie Se Shae Baa ea $8,027,488 


Accident Insurance in Force—Gain.................. 


Applications Received, December, 1924, 


Exceeded All Previous Months—Total.............. 


been ex oer 1,640,328 


er Pee 2,860,000 


A. C. BIGGER, President 
HUGH E. PRATHER, Vice-President 


FRED D. STRUDELL, Vice-President 
MORTON BIGGER, Secretary 


DR. C.W.SIMPSON, Medical Director 
F. W. WOZENCRAFT, Counsel 














1924 EDITION 





Inheritance Tax Computations 
Simplified For Life 


Insurance Underwriters 


A Valuable Work On Inheritance Taxation 
By FORREST L. MORTON 


Inheritance Tax Expert 


A concise tabulation of the essential facts of laws 
relating to inheritance taxation. Invaluable for the 
use of Life insurance underwriters and others re- 
quiring accurate, easy-to-find information for quickly 
computing inheritance taxes. 

Complete to the end of the 1924 Legislative season. 


CONTAINS: 


Exact computation of tax for each State Property 
Taxable, by States, for both resident and non resi- 
dent decedents. 

Simple tables of beneficiaries. rates and exemptions. 


Taxation of life insurance proceeds; Federal income 
tax; tables and rulings; Etc., Etc. 


Price, in pocket size, $2.00 


THE SPECTATOR COMPANY 
CHICAGO ‘%elling Agents NEw yorK 











PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO © 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 

















ted wa 
decisio: 
Marine 
the que 


surance 
York 
and the 
being a 
reachin 
after a 
the Kir 
of the | 
upon a 
decisic 1 

It wi 
I. 1924 
the imy 
outcom: 
of arbit 
and \Wy 
Insurar 
total O1 





